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IOWA
Fort Dodge

Trailer World, Inc.
3535 5th Ave. S.

Fort Dodge, IA 50501
(515) 408-4285 • (515) 576-3780
www.fortdodgetrailerworld.com

Hinshaw Trailer Sales
701 Hwy. 78 East

Richland, IA 52585
(319) 456-6611

www.hinshawtrailersales.com

MINNESOTA
Houston Ford, Inc.

2654 State Hwy. 371 S.W.
Pine River, MN 56474

(218) 587-4419
www.houstonford.com

Widdes Trailer Sales
93 West Hwy. 61
Esko, MN 55733
(218) 879-4679

www.widdestrailersales.com
3660 32nd S.E.

St.Cloud, MN 56304
(320) 252-3337

MISSOURI
Quarter Ridge Trailer Sales

18480 Hwy. P
Weston, MO 64098

(816) 863-3855
quarterridgetrailers.com

SOUTH
DAKOTA

A-Bar-K Trailer Sales
1003 East Rice St.

Sioux Falls, SD 57103
(605) 335-8934

www.abarksd.com
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Otter’s Inc.
For more information see page 20.

Have an article or photo submission? Give us 
a call at 1-800-330-3482 or e-mail: info@ritzf
amilypublishing.com for image and fi le require-
ments. (All submissions subject to approval)
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NADeFA® 17th Annual
Conference & Exhibition

PITTSBURG, PA
March 16-18 2006

Contact: Holly Johnson
P: 651-345-5600
F: 651-345-6503

     E:info@nadefa.org
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Toll-Free: 1-877-526-9058     E-Mail: info@missouriland.com 
Website: www.missouriland.com
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CALL FOR A FREE CATALOG



6 • Heartland                                                                                               www.ritzfamilypublishing.com Western �

The BIG SKY CAB
Check out the BIG SKY CAB - 360 degree visibility, 365

days of comfort.

The 3940HST
No more shifting gears.The 4WD Montana 940HST with a 

Hydrostatic Transmission puts you in command. 

IOWA
Farragut Truck & Tractor Repair
Farragut, IA • (712) 385-8194

MINNESOTA
Woller Equipment Inc.

Upsala, MN • (320) 573-2341
www.wollerequipment.com

MISSOURI
Cavataio’s Tractor
& Equipment Sales

Fenton, MO • (314) 640-9797

NEBRASKA
John’s Tractor Shop

Raymond, NE
(402) 783-2308

SOUTH DAKOTA
Berndt Farm Equipment

Avon, SD
(605) 286-3233
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All the Water You Need
for your Lawn and Garden
Now you don’t have to worry about tremendous water bills,
droughts or water rationing. Since 1962, thousands of gardeners 
and homeowners around the world have discovered the Hydra-
Drill™ secret. They drilled their own wells! You can too.

Ask about our “How to...” video!

FREE INFORMATION PACKAGE
   YES! Mail to me the FREE INFORMATION PACKAGE and the 
     illustrated guide HOW TO DRILL YOUR OWN WATER WELL.

Print Name

Address

City                                                                                       State/Zip

Phone (must have)                                 email

Call or write us today and we’ll send you a big, free package of 
information about drilling your own well with the Hydra-Drill™ 
Call Toll Free 1-800-333-7762  • Ask for operator 8631.

2209 ANDERSON ROAD
PO BOX 2296
OPELIKA, AL 36803-2296

YOU CAN DRILL YOUR OWN WATER! 

Bale Feeder
• 2 7/8” tubing frame w/ 1.66” x .140w
   slant bars. 
• 14 gauge x 21” high sheeting skirt. 
• Ends raised 6” for skidding. 
• Tow holes both ends. 
• Standard removable end for filling with
  bale processor on 3 and 5 bale models. 
• “One of the best hay-saving feeders on the
   market” - Lacombe Research Center of Alberta. 
• Also useful for Bucket feeding silage. 
• Powerwashed & Painted for long life

Fence Line Feed Panel
• Portable/Affordable
• Adjustable horizontal feed pipe as
  shown in stock
• 24’ length
• Verticle feed bar by order only
• 14 gauge steel skirting
• With or without trough
• Painted or bare steel 
• Ideal for silage, grain or loose hay
  feeding systems for livestock of
  all sizes

Call for your nearest dealer.

1-888-556-2641 or 1-204-556-2272
www.rancherswelding.com • rancherswelding@inetlink.ca

“A Solid Investment”

With countless successes be-
hind them, National Wa-
ter Surveying® franchises 

(owned by NorthWest Aquifer Survey-
ing, Inc.) are fast becoming the author-
ity in the USA for accurately locating 

groundwater. 
HOW AN NWAS SURVEY WORKS
A sound/pressure wave can often be 

sent as deep as 1000 or more feet into 
the ground. This sound/pressure wave 
causes a small movement in the rock 

formation. If there is water present in 
the rock formation below the sound/
pressure wave the water moves (ripples) 
slightly. When the water moves it causes 
a very small change or disturbance 
(electro kinetic) in the bond between the 
rock and the water. The small electrical 
signal that is created by this change or 
disturbance travels to the surface at the 
speed of light.  The stronger the signal 
the more water available. The speed at 
which the signal comes to the surface is 
generally used to determine the depth 
of the water. If little or no signal is re-
turned then there is either no signifi cant 
water in the rock formation below or 
there is water with high dissolved solids 
(salt) in the rock formation. Our equip-
ment records the signals and we provide 
a printed report of the computed results. 
A survey with four or more soundings 
can map approximately 12,000 square 
feet and accurately show the estimated 
groundwater depth, quality, and quan-
tity (yield).
THE MINIMUM REQUIREMENTS 

FOR A NWAS SURVEY TO BE 
COMPLETED ON MY PROPERTY
There are only a few minimum require-

ments: 1) we need to have safe access to 
each sounding site with our 4X4 vehicle 
(otherwise in acceptable weather we can 
do remote soundings which are an ad-
ditional cost). 2) The area to be tested 
generally needs to be a minimum of 40 
to 50 feet away from any type of electri-
cal power source (primarily underground 
power and some buildings). 3) We need 
to have enough unobstructed surface 
sediment (topsoil) to drive (install) four 
3 foot 3 inch long 3/4 inch diameter elec-
trodes into the ground. The electrodes 
are placed in a straight line and require 
an area that is approximately 16 feet long 
and 2 feet wide to complete each sound-
ing. The NWAS defi nition of unobstruct-
ed surface sediments is surface sediments 
that contain approximately 30% or less 
large gravel or cobbles. If the surface 
sediments contain more than 30% large 

Proven Technology Accurately Locates 
Well Water Before You Drill a Well!

gravel or cobbles then more soundings 
may be required to collect a suffi cient 
amount of defi nitive information.
THE SURVEY LOCATION
In most cases, the property owner tells 

us the general area that they would like 
to have their well, which is where we 
complete the survey. If you are unsure 
of approximately where you would like 
your well drilled or there are a number of 
dry or poor performing wells in the area 
then you have a few options to narrow 
the search for the right place to complete 
the survey. One option is to have frac-
ture tracing (used primarily in areas with 
bedrock near the surface) completed on 
your property. Another option is to have 
a study of the existing wells in the area, 
which may help fi nd a pattern common to 
the good wells. A fi nal option is to have 
NorthWest Aquifer Surveying complete 
and extended sounding profi le survey 
(soundings completed in a line but sepa-
rated by approximately 300 feet) com-
pleted across your property which will 
help us located some good areas to focus 
on with a more detailed close sounding 
profi le survey.
SOUNDINGS NEEDed per PROP-

ERTY
Every property varies and some proper-

ties need many more soundings than oth-
ers but as a general rule we recommend 
a survey consisting of a minimum of four 
soundings (completed in a profi le or grid 
pattern separated by 85 to 150 feet) for a 
single house domestic well and a survey 
consisting of a minimum of eight sound-
ings for agricultural or multi-home wells. 
We also recommend that the soundings 
be completed in a profi le or an organized 
pattern of some kind.
Until now, there were very few ac-

curate and affordable options to locate 
wells. The two most common options 
are either picking a spot or well witching. 
Most well drillers will not suggest where 
to drill a well because of the potential li-
ability involved. NWAS will survey your 
property and provide a printed report 
containing approximate water depth, wa-
ter quality, and approximate fl ow rate.
Find out more about this amazing tech-

nology, client testimonials, successes 
and NWAS company franchises that pro-
vides this service by logging on to: www.
fi ndwellwater.com click on any State to 
locate franchises Near you! e

URAM

URAM supplies available nitrogen and sulfur as needed. Comprised of urea 
and ammonium sulfate, the most common form is 41-0-0-4, 83% urea and 
17% ammonium sulfate.  Other forms such as 33-0-0-12 are useful on low 

organic soils, especially behind landforming on sand.  Most soil/crop relationships are 
S defi cient, Applying N without S worsens this.  NEVER APPLY N WITHOUT S! 
Crops use more nutrients in stressful times.  Yields here in NW Mississippi:

PLEASE GIVE HONEST THREE YEAR TRY. e

Wheat

Soybeans
Rice

Milo

96 bpa
75 bpa
88 bpa
230 bpa
38 per bu milling premium
140 bpa 

335 acres 100 Ibs then 200 lbs
750 acres 100 than 100 than 100
69 acres 75 lbs late bloom
36 acres 4-125 lb shots

600 acres

ONCE
ROUTINE
ONCE
ONCE
ONCE
ONCE

agriculture
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All Size Perforating Ltd. is a family owned and oper-
ated business in a rural community within southern 
Manitoba, Canada. The business has now been in 

existence for 28 years having distributors and dealers across 
Canada. Now venturing into the United States, they are sure 
to commit their product into US agriculture as a growing 
industry in our nation as well, which will benefit many US 
farmers and agricultural operations.
Knowing that competition is abound, they offer competi-

tive prices with better quality air flow in their grain stor-
age systems, whether it be in new or existing grain bins. 
They are willing to customize any operation to best suit your 
individual needs. All Size products are manufactured from 
G90 galvanized material, which lasts much longer than the 
competitor’s standard G60 material (G90 available in 050 or 
094 perforation). With more airflow, you will dry your grain 
faster and more efficiently. Their products can be used with 
all crops, including Canola.
Full Floor and Square Pit Systems – Customized for any 

bin, new or existing. All Size floors are stronger because 
of the extra deep corrugation, and this also allows the holes 
to be perforated closer together and across the full width of 
the plank. As a result you get more airflow and faster, more 
efficient drying.
Cross Duct Systems – Designed to give you instant aera-

tion in any grain storage area perforated with Dented Louver 
perforation. This is a patented perforation exclusive to All 
Size, which has close to 40% open area, the highest airflow 
capacity on the market today. These products are excellent 
for temporary storage if a floor does not seem feasible for 
your current needs.
Hopper Bin Systems – Offered in various kit styles using 

Dented Louver 18 gauge perforated ducting. The perfo-
rations are face down and totally self-cleaning. Even dirt 
won’t fall through. Easily installed in any new or existing 
hopper bin or cone.
To find more information about All Size Perforation Ltd. 

you can go online to www.allsize.com or email them di-
rectly at info@allsize.com.  e

“Natural Air Grain Drying Systems For All Grain 
storage Facilities – New or Existing Bins”
All Size Offers Competitive Prices For Better Quality Air Flow
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Agriculture, natural resources, and other related areas 
remain viable areas of study for university students 
says Don Marshall, Associate Dean of Academic 

Programs in the College of Agriculture & Biological Sciences 
at South Dakota State University.  Farming and ranching are 
becoming more high-tech and dependent on a sound business 
plan, making a college education increasingly valuable, but 
most of today’s graduates will be seeking employment in sup-
porting areas rather than ag production.  
Marshall indicated that while the number of agricultural pro-

ducers has declined as average farm increased, career opportu-
nities in supporting areas of agriculture have increased.  Food 
processing, biotechnology, livestock and pet feed, pharmaceu-
ticals, bio-fuels, financial services, and high-tech seed develop-
ment are examples.  A recent USDA publication indicated that 
through the year 2010 there will be about 51,000 job openings 
in the U.S. annually for graduates majoring in agriculture and 
life sciences, compared to about 49,000 graduates.  e

Career Opportunities
are Strong for Ag
College Graduates

Got a bump in your road. We can help. Double B MFG 
INC has been taking bumps out of roads like yours for 
more than 10 years. Owners include, farmers, ranch-

ers, townships, state dots, schools, grain elevators and machin-
ery dealers. The original machine, the 2014 has changed very 
little in 10 years. Two smaller units have been introduced, the 
9872 to be pulled by smaller tractors, and the E-48 to be towed 
by ATV’s or garden tractors, for use on smaller driveways, hik-
ing trails or  any place where the path is rough. Brad Preslicka 
one of the original owners, still works in production along with 
a son-in-law Jamie Peters. Looking for a road grader? We have 
them in 17 states and part of Canada. Our company  also manu-
factures hose reels for fertilizer, chemical, diesel fuel and water 
in sizes from 1/2 in to 3 in  full port. We believe in quality, and 
customer satisfaction. Need a reference, or have a question? 
Call us, we can help. 320-382-6623 or 320-382-6253 e

Double B MFG INC

Universal Hose Reel
���������������������
��������������������
��������������������������

• AIR OR GARDEN • CHEMICAL INDUCTING
• FOR DIESEL OR GAS

1/2” - 3/4” - 1” - 1-1/2” - 2” - 3” UNITS AVAILABLE

PULL TYPE ROAD GRADER
OPTIONS AVAILABLE:
• Tandem Axle • Box Scraper Ends
• Steerable Rear Axle • Power Pitch Mold Board

DOUBLE B MANUFACTURING
6666 58th Ave. S.E. • Willmar, MN 56201

Phone: (320) 382-6623 or Fax: (320) 382-6253
brad060154@direcway.com • doublebrepair-mfg.com

��
�

MODEL 2014 - For 150 Max HP
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The Hardy Outside Woodburning 
furnace is designed to be locat-
ed next to your firewood storage 

for convenient loading, normally twice 
a day. This removes the fire danger 
from your home and keeps wood, trash, 
smoke and ashes out of your home.
The Hardy furnace does not require 

special equipment to transport or relo-
cate. The furnace firebox is constructed 
of 14 and 16 gauge 304 stainless steel 
for the best heat transfer possible. The 
heat transfer efficiency is three times bet-
ter with 16 GA. 304 stainless steel than 
with 3/8” carbon steel. The stainless steel 
firebox also resists rusting and burnout 
that occurs in standard carbon steel. The 
stainless steel smoke stack that passes 
through the water chamber resists burn-
out and corrosion. The insulated stainless 
steel firebox door and ash door holds the 
heat in and resists burnout and corrosion. 
The firebox comes standard with thick 
heavy cast iron grates to make weekly 

The Hardy Heater
ash removal simple and fast.
The use of chemicals inside the water 

tank isn’t necessary because of the corro-
sion resistance of 304 stainless steel.  Since 
hot water evaporates, Hardy invented a 
condenser stack located on the rear of the 
furnace which condenses the steam and re-
turns it to the water tank.  The tank is vent-
ed to the atmosphere to eliminate the safety 
hazards common with pressurized boilers.
Standard features on Hardy furnaces 

are an adjustable aquastat, combustion 
blower for damper control, 4 GPM at 
20 feet of heat circulator pump with 
on/off control relay and automatic water 
level controls. The standard Hardy also 
comes equipped with a heat exchanger 
to provide hot water for your domestic 
use. The Hardy provides hot water for 
hot air duct systems, water baseboard, 
radiant floor heat, unit heaters and other 
existing hydronic systems. Hardy has 
several models available ranging from 
100,000 BTU to 250,000 BTU.

The outside cover is constructed of 24 
and 26 gauge 304 stainless steel to give 
you years of maintenance-free service.  
The stainless steel cover will not fade, 
needs no painting and doesn’t require 
any weather protection.  
The primary Hardy design goal is to 

give years of good service and make it 
easy to maintain. e
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Winkler Canvas Ltd.
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Auctions every 2nd Tues. of the 
month starting at 9:30 A.M.

59th yr. Farm Machinery Consignment Auctions
Sell Farm Machinery, Miscellaneous 

3pt new equipment, trailers, construction 
equipment, and all Farm related items.

Open for retail
8-5 M-F

8-12 noon Saturday

LARGE ANTIQUE AUCTION
Monday Apr. 10th & Oct. 9th - 10:00 a.m.

CALL TO CONSIGN YOUR TRACTOR AND 
MACHINERY TO THIS AUCTION

�����������������
St. Rt. 2 • Archbold, OH 43502

Phone: 419-445-2080 • 800-364-2870
Fax: 419-445-2090

Email: yfinc@bright.net • Website: www.yoderandfreyfarm.com
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STANDARD FEATURES ON ALL MODELS
* 12 GA Material Throughout the Bottom
* Strong Removable Feed Doors
* Built- in Rain Protection
* Pens Swing Up and Lock for transportation
* New Heavy Duty Hubs, Spindles & Wheels
* 4 Stabilizer Legs—Front and Back
* Painted Inside and Out

OPTIONS:
* Stationary Units
* Units with or without Pen Systems
* Feed Bunks with or without Hay Racks

Models:
20 BU, 40 BU, 80 BU, 150 BU, 150 BU Finisher
Special Made Sizes: 120 BU, 225 BU and 300 BU
(Call Factory for lead time on Special Made Feeders)

So Mo Agri Supply
Springfi eld, MO
1-800-725-1880
Cloud County Co-op
Concordia, KS
1-785-243-2080

Stillwater Milling Co.
Claremore, OK
1-800-364-0933
Stillwater Milling Co.
Stillwater, OK
1-405-372-2766

(Call Factory for lead time on Special Made Feeders)

Bazooka Farmstar, Inc. P.O. Box 869 Washington, IA 52353
1-800-775-7448 • 1-319-653-5080 * Fax 1-319-653-5806150 BU

Finisher

Painted Inside

150 BU 
Lid Open

So Mo Agri Supply, a Farmstar dis-
tributor, is located in Springfi eld, 
Missouri.  They have over 300 deal-

ers that they service in Missouri, Arkansas, 
Oklahoma, and Kansas. When asked why 
they choose Farmstar Creep Feeders over 
other creep feeders, they said quality.
The Farmstar units are built to last and 

they have units in the fi eld that are over 
10 years old and are still in good shape.  
The dealers have even commented that 
Farmstar creep feeders are too good, be-
cause their customers arenʼt coming back 
in 5 years to purchase another feeder.
So Mo Agri Supply always recom-

mends Farmstar Creep Feeders because 
they donʼt cost, they pay. The most pop-
ular unit is the 150 BU, which can hold 
up to 3 tons of feed. And, with the price 
of cattle, you cannot afford not to use the 
Farmstar Creep Feeder for your calves.
So Mo Agri Supply would like to help 

you fi nd a dealer in your area. Please 
call 1-800-725-1880 and let So Mo Agri 
Supply help you. �
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Supporting parts plus Pipe, Tube & Shaft and more
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No Minimum Order Requirements!
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When you hear Auger flighting, most of you think of 
Egbers. “We’re very proud that we’re so well known 
by our customers,” Says Doug Egbers, owner of 

Egbers Flighting & Supply. The Egbers family has been involved 
in the Auger and Agricultural Repair business since 1974. Doug 
and Laura Egbers are the newest members to take on the family 
business. In January, 2003 Egbers Farms Inc. was purchased and 
Egbers Flighting & Supply was set in place.
Egbers still offers a wide variety of auger flighting and recently 

they opened up their other stock items for resale. “In the past, 

Egbers Flighting & Supply Co.
Egbers Still At It

we did not heavily advertise our stock of tube, shaft and auger 
accessories. There are so many companies that require minimum 
orders, we opened our stock items to better accommodate our 
customers,” says Laura Egbers. Egbers has no minimum order 
requirements.
Also new with Egbers is their 20 ft. balancing machine. They 

have found a better-finished product when unloading augers are 
balanced. “We can take most of the vibration out these unloading 
augers, Doug Egbers says. The faster the auger runs the greater 
the need for the auger to be balanced.  We have customers drive 
from all over just to balance their grain cart augers.”
Along with their many stock items, Egbers accommodates their 

customers by shipping complete augers. “We have a lot of talent in 
our company, and we like the variety of projects that we do,” says 
Doug Egbers.  “We’ve worked on augers as small as 2” in diameter 
for corn burners and 24” in diameter for a rock quarry.”
Walking into their inventory shed, you see rows and rows of 

auger flighting. Around 1200 sizes are on hand at all times. 90% 
of these sizes are the ‘Super Edge’ Auger Flighting. Egbers 
possesses a talent for size and application. Just call on their sales 
staff and they can fit about any application you have for your 
combine, grain cart, transport auger and more.
Remember, Egbers Flighting & Supply; they’re your one stop 

shop for auger replacement needs! Phone: 800-462-2588 or 
402-567-2700, website: www.eflighting.com e
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It is with great pleasure that I introduce you to the trencher 
we all wished we owned. This trencher has all the features 
and benefits and performs all the functions we all wished 

a trencher could.
The ruggedly built “Bainter” Boom Trencher is hydraulically 

BAINTER BOOM TRENCHER
The only forward digging skid steer mounted trencher
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For more than 50 
years, the 919 
has remained 

an essential tool for 
grain farmers and is 
revered by produc-
ers for its accuracy 

and durability. In 
1990, Bill Fraser, 
purchased a local 
company Quan-

tum Electronics of 
Brandon, Manitoba 
in Canada. Among 
other products being 
serviced, Fraser was 

introduced to the Model 919. Over the next 12 years, Fraser 
became acquainted with the operation as well as the frustra-
tions of the meterʼs history. In 2002, Fraser was discussing the 
meter with the 919ʼs Canadian manufacturer, Dwight McCrae. 
McCrae was concerned with the 919ʼs future since the sister 
Motomco 919 production was discontinued in 1998. Avail-
ability of the electronic components and meter movements re-
quired for the manufacture of the 919 were the primary factors 
which prompted an upgrade to the meter. After discussions, 
Fraser suggested a digital display. Dwight asked that I look 
into it and he sent me a number of meters to work on, says 

Fraser. We wanted to create a new digital display that would 
fi t into the existing meter without changing any of the other 
components. And the results had to be consistent with existing 
charts. McRae also set Fraser a tall task, the new design needs 
also to be accurate when testing the moisture of oats. Several 
attempts of a successful upgrade of the meter over past years 
had failed because of oats.” says McRae. If we could get ac-
curate readings for that grain we knew it would work for all the 
other grains. After nine months of testing, McCrae came out to 
Brandon, saw the prototypes and pronounced the new meter a 
success. Within months, orders for the new digital meter were 
overwhelming.
The digital retrofi t can be installed by Quantum Electronics 

in Brandon. This is a modifi cation that needs to be done by a 
technician who knows how the meter works, explains Fraser. 
It shouldnʼt be done by the producer. The kit is designed to fi t 
all 919 moisture meter castings regardless of the age or brand 
of the unit. The digital display also enhances the positioning of 
the drum dial thereby improving the accuracy as much as fi ve 
times. Adjusting for “00” instead of a null point eliminates the 
guesswork and provides extremely fast results. This product is 
receiving favorable response from users and is preferred for its 
ease of operation as it integrates well into the existing meter 
for refurbishing or repair. It uses the same operating procedures 
and charts so that the transition from the prior art to the new 
one is, for the operator, straight forward. This truly brings the 
Model 919 into the 21st century. �
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Manufacturer of Hammers, Rods and Screens

1230 870th St. • PO  Box 147 • Harlan, IA 51537-0147

(712) 755-7980 • Fax (712) 755-7877

Manufacturing Hammers,
Rods & Screens for all makes
and models of Hay Grinders,
including: Haybuster, Jones,
Farmhand, and WHO.

Mill Rods

Screens

Hammers

• Longer Wear • Personal Service
• Factory Direct Prices

• Cut Out the Middle Man

driven and is the ONLY skid steer mounted trencher designed 
to trench going forward. It is specifically designed to trench 
around comers and curves. As you will see in the photos, the 
dirt augers are a completely NEW innovation. The dirt auger 
assembly is adjustable up and down; and is positioned on the 
digger boom to be right above ground level as per the depth of 
ditch you want to trench. Our basic trencher model digs 3’6” 
deep, and is expandable to 4’6” and 5’6” deep. The maximum 
width is 12” wide.
The quick attach feature allows for very quick mounting and 

dismounting of the digger and is easily transported on your 
trailer. The quick attach fits all skid steer loaders and is in fact 
the BEST and most versatile trencher ever designed.
For a FREE video and more information call us today! e
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MALJOHN COMPANY’S
UHMW ‘U’ TROUGH LINERS

Instant fixing of
worn out troughs
with UHMW liners

formed to size.
Predrilled and beveled for immediate installation • Quieter operation

Reduced wear costs • Lightweight for ease of handling

ALSO AVAILABLE: UHMW spouting and liners.
UHMW drag flights, return rollers,
machinable plastic rod, bar sheet,

custom made washer, etc.

Shipments FOB Niagara Falls, NY

MALJOHN COMPANY
Rush Requirements Call: 905-692-5404

Fax: 905-692-3349
Email: maljohn@maljohn.com • www.maljohn.com

The Common Sense 
WIRE WINDER

Heavy Duty Winder!
• Has a level wind to make your rolls look like
   a new roll of wire.
• Mounts on loader bucket or 3-point hitch.
• Spool is made so you can reuse your wire.
• Spool can be modified for high tensile.
• Also available in green

COMMON SENSE 
MANUFACTURING

Kelly Melius • 16008 357th Ave.
Faulkton, SD 57438
(605) 598-4157 or 

(605) 216-0687 (cell) 
Check out our other product lines at: 

www.balefeeder.com

Maljohn Company Limited is 
North America’s premier 
supplier and manufacturer of 

plastic and plastic products for industrial 
applications. Maljohn has been dedicated 
to solutions for your industrial plastics 
manufacturing and supply needs for over 
25 years.
Specializing in Ultra High Molecular 

Weight (UHMW) plastics, Maljohn 
stocks a variety of types and thicknesses 
of materials and products.
Manufacturing capabilities include 2D 

forming and bending; complex and simple 

Maljohn Company Ltd.
Solutions For Your Industrial Plastics
Manufacturing & Supply Needs

Nervous about nitrogen costs? 
Plant alfalfa in your rotations-
good for your soil and your bud-

get! Think TRASK ALFALFA SEED!
Hay trucking rates got you up on 

blocks? There’s nothing better than our 
home-grown alfalfa seed for your home-
grown grazing and haying program. 
Think TRASK ALFALFA SEED!
HELLO! Let us introduce ourselves. 

We are TRASK FAMILY SEEDS of 
Wasta, South Dakota. Presently, it’s the 
fourth and fifth generation who are out 
planting, haying, harvesting TRASK 
FAMILY SEED and enjoying the great 
outdoors here in western South Dakota.

Trask Family Seeds
Ever since the early settlers came to this 

region, alfalfa has been a proven forage 
used to enhance the native prairie grass 
in pastures and hay fields. Years of grow-
ing quality hay coupled with our dry cli-
mate, which is favorable for harvesting 
alfalfa seed, have enabled us to produce 
top-quality seed year after year.
Our TRASK ALFALFA SEED is quick 

growing; it shoots a deep root to tap sub-
soil moisture. This fantastic root makes 
our alfalfa drought resistant and also win-
ter-hardy. PLUS that is where the nitrogen 
building is happening in your soil.
Above ground, you will see that our 

TRASK ALFALFA is fine stemmed and 

leafy-a high quality forage versatile for 
grazing or haying.
TRASK FAMILY SEEDS-We have 

been growing hay crops in western 
South Dakota for over 100 years....
GMO A NO-NO? The forages you 

raise with TRASK ALFALFA SEED 
can be fed and sold with confidence.
In closing, remember now, we are hay 

growers and livestock feeder ourselves. 
HECK NO, you don’t have to sign a 
contract or get a license to grow our 
seed. (And we wouldn’t try to sue you if 
you raised a seed crop yourself.)  Think-
’Be fruitful and multiply’....TRASK 
FAMILY SEEDS e
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DEALERS WELCOME

SPECIALIZING IN ALFALFA SEEDS
GREAT QUALITY AT THE BEST PRICES

www.traskseeds.com • traskfam@gwtc.net

cutting, complex and simple machining 
(drilling, chamfering, counter boring and 
countersinking); application of adhesives 
(pressure sensitive tape, adhesive-backed 
sheet, etc.) and of metal attachments (fas-
teners, etc.); CAD programmable cutting 
and machining; punching and stamping; 
and lathe prepared parts.
Your solution to worn out troughs is 

Maljohn Company’s UHMW’U’ Trough 
Liners. Instant fixing of worn out troughs 
with UHMW liners are formed to size. 
They are pre-drilled and beveled for 
immediate installation, have quieter 

operation, reduced wear costs, and are 
lightweight for ease of handling. 
If you need a piece of plastic, a 

component part made, an industrial 
sheet, rod or tube, or design assistance, 
Maljohn Company can advise you 
and help you meet your requirements.  
Maljohn also ships to many parts of 
the world. 
To request advice, assistance or more 

information,  phone (905) 692-5405 
or email maljohn@maljohn.com.  Fax: 
(905) 692-3349; Website: www.mal-
john.com e

Wind energy is growing fast, 
helping bring across Amer-
ica electric price stability, 

energy security, jobs, a healthier envi-
ronment, and rural economic benefits.   
Some 2,500 megawatts (MW) of new 

wind power generating capacity—a cap-
ital investment of over $3 billion--were 
installed in 2005, according to initial es-
timates by the American Wind Energy 
Association (AWEA).  Wind farms in 
the U.S. now total over 9,000 MW in 
capacity and generate enough electricity 
to serve 2.4 million homes.  That’s still 
less than 1% of U.S. electricity supply, 
but by 2020, wind energy technology 
could provide 6% of the nation’s elec-
tricity—a share similar to hydropower 
today. 
The drivers are strong:  proven tech-

nology, attractive cost, vast potential, 
investor interest, strong demand.  The 
outlook for wind power is bullish, and 

could be even stronger over the longer 
term, depending on how soon and how 
successfully constraints and obstacles to 
its growth are rolled back.  Meanwhile, 
AWEA expects three record-setting 
years for wind energy at least through 
December 31, 2007, the date when an 
important federal incentive, the produc-
tion tax credit, is next set to expire. 
Proven technology:
Modern wind turbines are at the cut-

ting edge of energy technology.  Util-
ity-scale turbines feature sophisticated 
electronic equipment and controls and 
advanced composite materials that al-
low the turbines to reap ever-larger 
amounts of energy from the winds.   
Modern utility-scale wind turbines are 
tall—reaching some 400 feet high to the 
tip of the blade.  The turbines’ comput-
ers collect and process over 200 types of 
data, from wind speeds and oil tempera-
ture to voltage dips on the grid.  At good 

windy locations, a single 1.5-megawatt 
wind turbine (the average size installed 
in 2005) generates enough to power 500 
(that’s five hundred) average American 
households, year after year.  
Wind turbines can contribute to overall 

grid reliability thanks to high-tech fea-
tures.  Moreover, new studies show that 
utilities can significantly expand wind 
power in their portfolios without major 
adjustments in the planning, operations, 
or reliability of their systems, even 
though the output from wind farms can 
vary with the wind.  These studies con-
firm what has long been the experience 
in Europe, where Denmark and certain 
regions of Germany and Spain generate 
20% or more of their electricity from the 
wind.   
Attractive, stable cost 
The cost of wind power is attractive 

principally because it is stable:  once a 

Wind energy: making a difference 
By the American Wind Energy Association 

Continued on Page 22
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Otter’s, Inc. is a family owned operation, building angle 
dozer blades since 1958.  The company’s founder, 
Marion Otter previously operated under the title of 

Otter Manufacturing until 1997 when he retired. He then turned 
the company over to his sons, Frank and Greg Otter, presently, 
Otter’s Incorporated. 
An Otter Angle Dozer gives you maximum use from your 

tractor year-round for snow removal, packing silage, terrace 
repair, cleaning feedlots, etc.  Otter’s will custom design blades 
to fi t your individual tractor. 
Otter’s offers balanced and pivotal dozer blades for the standard 

2-wheel drive tractor with optional widths of 9 ft., 10 ft., 11 ft., and 
12 ft.  The blade mounts close to the front wheel for best control, 
has easy suitcase linkage for angle change and activates from a 
standard 8-inch cylinder which is included.  The push frame is 
designed to take the beating that a dozer gets on the corner.
For the mechanical front wheel standard 4-wheel drive tractor 

there are optional widths of 10 ft., 12 ft., and 14 ft. and optional 
accessories offered.  

Otters, Inc.
Dozer Blades Designed To Fit Your Individual Tractor

“THINK OTTER” for your pushing, packing & cleaning ...An
OTTER ANGLE DOZER gives you maximum use from your 
tractor year round for snow removal, packing silage, terrace 

repair, cleaning feed lots, etc.

Models Available: MFD, 2WD & 4WD

Otter’s Inc.
HC1 Box 143 • Clayton, KS 67629
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“Designed To Fit

Your Individual

Tractor”

“Think Otter” for your pushing, packing and cleaning. For 
more information or questions, Phone 785-567-4648 or Fax: 
785-567-4629.  E-mail: info@otterdozer.com;  Website: www.
otterdozer.com e
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Sprayers Traded Daily
Call for complete list of 

sprayers on hand.

“We need Patriots, Rogators, 
Hagies, Spra-Coupes & 

Terragators”
2385 County Rd. P
Malmo, NE 68040

402-642-5876 • 402-480-1430
www.vermelineagequip.com

We Buy • Sell • Trade & 
Consign Sprayers

It’s a new day for GPS guidance!  We are proud to 
introduce the Landmark II, another quality Satloc 
product with the features you need.  
No annual subscription fees with WAAS.

Hands free AUTO STEERING!
Focus on the job and leave the driving

to your CHAUFFEUR!
The CHAUFFEUR automatically drives the vehicle

in STRAIGHT or CURVE passes to minimize skips 
and overlap, lower input costs and reduce time in the 
fi eld.These systems are in stock, give us a call today.
LOCAL SALES AND SERVICE UNDER ONE ROOF!

Sky Tractor Supply Company LLC, Hillsboro, North Dakota
701-436-5880, www.skytractor.com

After carefully listening to 
customers who were dis-
appointed with the perfor-

mance or lack of features in ATV 
sprayers available, C&R Supply set 
out to design a series of sprayer to 
meet their needs.
 “Instead of taking an off the shelf 

tank and attaching features, we need-
ed to get all the input we could from 
customers and ATV manufacturers”, 
said product manager Dusty Miller. 
“With a good vision of what features 
and options were required, it became 
obvious that a completely new tank 
design was needed”.
The EZ ATV Sprayer was designed 

with the operator in mind for ease of 
operation and functional ability and 
safety.  With the sleek design brings 
the weight forward and more to a cen-
ter of gravity for better machine bal-
ance.  Allowing the legs of the tank to 
wrap around the fenders of the ATV 
gives the sprayer dual sumps to give 
maximum drainage and the ability to 
run on side hills without losing its 
prime.  The pump, strainer, and main 
shut-off are mounted underneath the 
tank in a protected cavity, which also 
serves as a dual slosh baffle.  The 
top of the tank is designed with a fill 
catch area to prevent chemical from 
getting on the operator.  The EZ is fit-
ted with a 4 gpm Shurflo Pump and 
a quality Tee-Jet trigger style hand-
gun in the convenient control panel at 
your side.  All brackets and boomless 
nozzle or boom accessories are at-
tached to the tank for quick and easy 
mounting.  The EZ ATV Sprayer has 
several different options and acces-
sories to meet your requirements and 
needs.
C&R Supply, Inc. is a distributor 

and manufacturer of agricultural and 
roadside spray equipment located in 
Sioux Falls, South Dakota.  For over 
25 years, C&R Supply, Inc. has been 
a leader in the distribution and ser-
vicing of many quality products from 
Raven Industries, Spraying Systems, 
Banjo, and more.  They also lead the 
way in designing and manufactur-
ing new and advanced products such 

as their C&R Foam Marker, Spot 
Sprayer, and the EZ ATV Sprayer 
featured in this ad.  C&R is a provid-
er for precision ag products such as 
GPS guidance systems, variable rate 
controllers, mapping, steering as-
sist systems, and chemical injection 
units. C&R prides themselves on the 
knowledge and experience that is re-
quired to keep up with today’s tech-
nology. e

C&R Supply, Inc. • Birth Of A Sprayer

Spray 30 feet wide with no boom
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wind farm is built, the cost of the power 
that it generates is steady because there 
is no cost of fuel.  For a utility, acquiring 
wind power is therefore similar to lock-
ing in a long-term, fixed-rate mortgage.  
More wind power can therefore help 
stabilize electricity prices.
The cost of wind power has come down 

by 80% since the first commercial wind 
turbines were installed in the 1980s.  
Meanwhile, over the past several years, 
the cost of fuel used for electricity gen-
eration – natural gas in particular, but 
now even coal—has increased, some-
times dramatically.  “The wind blowing 
across the fertile farmland of southeast 
Washington is one of the cleanest, most 
affordable sources of electricity avail-
able today,” according to Puget Sound 
Energy, Washington state’s largest en-
ergy utility.  
Utilities seeking to manage fuel cost 

are now finding that wind energy can 
be an attractive option for new genera-
tion. Wind energy development can also 
help cut consumers’ bills by lowering 
demand for natural gas -- particularly 
during winter peak demand -- and by 
extending its supply.   
More wind power means lower natu-

ral gas prices 
The current growth in wind power con-

struction comes at a time when custom-
ers across the country are facing elec-

tricity and natural gas rate hikes due to 
the natural gas supply shortage, with 
2005-2006 winter gas prices projected at 
$10-13/thousand cubic foot (mcf), com-
pared to last year’s average prices of $5-
7/mcf.    And high natural gas prices can 
hit farming and ranching communities 
doubly hard since they also make the 
price of fertilizer go up.  
Because every unit of electricity that 

is produced by a wind farm is one for 
which the country does not have to burn 
natural gas or other resources,  using 
more wind power helps reduce skyrock-
eting natural gas prices by reducing the 
demand for natural gas. “Wind power’s 
rapid growth provides what is poten-
tially the quickest and best supply-side 
option to ease the natural gas shortage,” 
said AWEA Executive Director Randall 
Swisher.
Economic development benefits 
Wind energy creates jobs.  In the manu-

facturing sector, for example, Gamesa, a 
leading global manufacturer of wind tur-
bines, is planning a manufacturing facil-
ity in Pennsylvania to serve the growing 
U.S. market.  A California-based com-
pany, Clipper Windpower, has opened 
a plant in Iowa, where it manufactures 
a new line of large new wind turbines.  
And some 90 companies in 25 states 
currently produce wind turbine com-
ponents.   Additional job creation flows 
into non-manufacturing sectors such as 
construction, transportation, marketing, 

financial, and other services.    
Wind energy also generates revenue 

for rural counties and communities, 
and help farmers and ranchers diver-
sify their income and stay on the land.  
Sherman County, in eastern Oregon, is a 
“one-crop” county that depends on dry-
land wheat farming and ranks last out 
of the state’s 36 in per capita income.  
After the 24-MW Klondike wind farm 
was built, the project generated for the 
county during its first year of operation: 
$321,205 in property tax revenues (10% 
increase), including for schools; an-
nual royalty payments to landowners of 
$2,000-$4,000 for each turbine on their 
land; 80 to 100 temporary jobs during 
project construction; and 3 full-time 
technical positions.  Klondike was ex-
panded by an additional 75MW in 2005 
with the community’s full support.
The large 162-MW Colorado Green 

project in rural Prowers County, Colo-
rado—an agricultural area that grows 
mainly alfalfa and has been hit by 
drought over the past several years-
- increased the county’s tax base by 
29%, adding annual payments of about 
$917,000 to the general school fund, 
$203,000 to the school bond fund, 
$189,000 to a county medical center.  
In Texas, the record-breaking thousand 
megawatts of wind power installed in 
2001 in the state provided on an annual 
basis $11.6 million in property tax pay-
ments to local schools and $2.5 million 
in landowner royalty income, and cre-
ated 2,500 wind-related jobs.  And Min-
nesota saw in 2005 the construction of 
the 100.5-MW Trimont wind farm, the 
largest wind project with local farmer 
ownership in the U.S.  
Vast resource potential 
U.S. wind resources are vast—theo-

retically able to meet more than twice 
total U.S. electricity consumption to-
day, according to the U.S. Department 
of Energy.  In order to generate 15% of 
the country’s electricity (twice what hy-
dropower generates today), only 0.6% 
of the land in the lower 48 states would 
need to be developed with wind power. 
Within that area, most existing land use 

such as farming and ranching, would 
continue as it is now, with crops grow-
ing up to the foot of the turbines.   Tap-
ping only a fraction of America’s vast 

Wind Energy
Continued from Page 19

Continued on Page 54
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Phillips Rotary Harrow:  
With Operating Costs Soaring, Can You Afford Not Too ??
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Anyone with a late model Dodge pickup will love this 
“steering stabilizer” kit designed for Dodge 1500, 
2500, and 3500 pickups made from 1994 to 2002, and 

2500 and 3500 pickups made from 2003 to present.
The kit is designed to provide additional support of the steer-

ing sector shaft and eliminate sector shaft play in the steering 
box. It also helps keep the pickup frame from flexing at the 
steering box mounting point.
The stabilizer uses existing mounting holes. It adds an outboard 

support bearing to the sector shaft. This additional bearing is at-
tached to the lower end of the sector shaft by way of a replace-
ment nut, which has an integral shaft extension. The bearing 
supplied is a regreasable high quality unit available at most Ag 
outlets. Nearly all the sector shaft load is carried by this outboard 
bearing, thus relieving the steering box of much wear and tear. 
Installation takes about a half hour and requires no drilling 

or welding.
It solves the problem of too much play in the steering sector 

shaft, and the kit has been popular with owners of both older 
and newer pickups. It can be used on pickups equipped with 
snowplows, front receiver hitches, or tow hooks.
The steering stabilizer sells for $189 (U.S.) plus S&H. It 

comes with money back guarantee.
The company also offers a retrofit kit for 1994 to 2002 Dodge 

pickups to allow use of the Solid Steel Inc. rubber brushed 
track bar.
The Dodge Adjustable Track Bar (DAT) was recently intro-

duced by Russell Tessier of Solid Steel Industries, Weyburn, 
Sask. Tessier says the new adjustable track bar is designed to 
replace the existing OEM track bar on Dodge 4-WD pickups 
made from 1994 to 2002.
“These Dodge series 4-WD trucks have a track bar that holds 

the front axle centered from side to side.” Says Tessier. On 
the upper end of these factory track bars is a ball joint, much 
like a tie rod end. The problem is that this ball joint often fails 
prematurely. As it wears out, the front axle is allowed to move 
side to side, causing excessive wandering.” That, says Tessier, 
contributes to a problem called the “death wobble”. 
“The death wobble is a violent shaking in the front end that 

usually happens when the truck hits a bump or pothole in the 
road. Usually, the truck won’t come out of it until you drop the 
speed down to 10 to 15 mph. It can be very dangerous. A loose 
or worn track bar isn’t the only cause of the death wobble, but 
it’s a major contributor to the problem.” He says.
Solid Steel’s track bar conversion kit has high quality rubber 

bushings at both ends, thus elimination the troublesome ball 
joint. It’s adjustable, and works on tracks with up to 3 in. of 
lift.
According to Tessier, one other problem with the factory ball 

joint version track bar is that it’s expensive to replace. “When 
the ball joint wears out the whole track bar has to be replaced. 
If the rubber brushings on our adjustable track bar ever wear 
out, new brushings can be pressed in at minimal cost.
“Many people have had to replace the factory track bar on 

their Dodge Rams every 30,000 miles or sooner. It’s some-
times hard to tell if the track bar is worn out. The best way is to 
look at the upper ball joint end to the track bar while someone 
turns the steering wheel back and forth a few times (with the 
truck parked, of course). If you see any movement in the ball 
end, there’s wear and the truck will wander. Our rubber bush-
ings are designed to outlast the Dodge factory track bar as well 
as the Moog replacement track bar.”
The adjustable track bar sells for $299. A conversion kit to 

install the track bar sells for $175.
Contact: Russell Tessier, Solid Steel Industries, Box 301, 

Weyburn, Sask., Canada S4H 2K1 (ph: 306-842-4346; 
Russell@solidsteel.biz; w/ww.solidsteel.biz). e

Article courtesy: FARM SHOW

Solid Steel Industries

Solid Steel Industries
Box 301 • Weyburn, SK.  Canada  S4H 2K1
Phone: 306-842-4346 • Fax: 306-848-0685

russell@solidsteel.biz • www.solidsteel.biz
U.S. Distributor: Source Automotive

Milwaukee, OR • 866-211-1533

Solid Steel Industries LTD. is  the manufacturer of the 
DSS – Dodge Steering Stabilizer, TBK – Track  Bar

Conversion Kit, and now the NEW DAT – Dodge
Adjustable Track Bar  with the NEW DAC – Dodge

Adjustable Control Arms.
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Over the past eight years, the 
compact and utility tractor 
market has experienced rap-

id growth. These tractors have more 
horsepower than their weight can ef-
fectively use. Adding ballast signifi -
cantly improves their effi ciency and 
pulling power. Typically the answer 
has been to add “suitcase” weights on 
the tractor’s nose.  Iron weights are 
expensive ($1-$2/lb.) and are usually 
located where they don’t do the most 
good. If the tractor has a front-end 
loader, these iron weights make the 
tractor’s balance worse. The weight 
is needed in the rear to counter the 
weight of the loader and to maximize 
traction.  
RIM GUARDTM is a new liquid bal-

last that has been developed as an en-
vironmentally friendly alternative to 
calcium chloride and other liquid bal-
last solutions. Rim GuardTM was pat-

ented in 2001 as a non-corrosive, non-
fl ammable, non-toxic, biodegradable 
liquid tire ballast that does not freeze. 
Tire ballast improves the effi ciency of 
tractors by reducing wheel hop and 
slippage.  
Tire ballast also acts as a counter-

weight to loaded buckets on front-end 
loaders.  By placing ballast in the tires 
the weight is centered where the tire 
contacts the ground rather than hang-
ing on the tractor’s frame or axles. 
Rim GuardTM costs about $.28/lb. retail 
and is loaded in the rear tires where it 
is most needed. It also can be loaded 
in the front tires of 4WD tractors to 
further enhance traction and in 2WD 
models to reduce nose lift when pulling 
heavy loads. It also lowers the center 
of gravity, thereby increasing vehicle 
stability on hilly or sloping terrain.
Rim GuardTM is made from an agri-

cultural byproduct with other addi-

tives and weighs about 10.7 – 11.3 
lbs/gal.  It is most widely used in farm 
tractors. Other uses are backhoes, skid 
steers, sky lifts, all terrain forklifts, 
rear wheels on combines, and pay 
loaders. Even large 8-wheeled tractors 
will partially fi ll their tires with Rim 
GuardTM to reduce wheel slippage.
Because Rim GuardTM is totally non-

corrosive there is no need to install 
tubes, saving both the cost of the tube 
and the labor to install it. With Rim 
GuardTM, you’ll never have to replace 
a rim due to corrosion and never have 
to struggle with a tire that is fused by 
rust to the rim along the bead.
Please call us toll-free at 866-792-

3700 for more information. Dealer in-
quiries invited.
Phil Globig, President
Rim Guard, Inc.
P. O. Box 41, Belmont, MI 49306
616-866-3718 • www.rimguard.biz e

Compact/Utility Growth Drives
Rim GuardTM Ballast Sales

Its a Clean Machine
Reintroducing An Old Reliable

CALL MIKE

Handee Pressure Washers
• 1000-1400 PSI
• High Pressure Soap
• 5 Way Valve & Tank
• 35  ̓GFI Cord
• 35 HP Hose/QD
• We Stock & Ship Parts
   for Older “Handy” 
   Parts Power Washers.
• Sewer Jetting With Your Pressure Washer
   Supplies You need.

New & Used • Hot & Cold
Power Cleaner Corp 1-800-430-9044

www.handeepower.com

Excellent for many different pur-
poses, round bales can also be 
diffi cult to handle and transport 

due to their large and awkward shape. 
Simplifying the problem and creating 
a safer and more effective way of bale 
handling Tube-line Manufacturing rec-
ommends the Techno-Bale Wagon. 
Adding extra features and timesaving 
capabilities the Techno-Bale is the best 
way to safely and effi ciently handle 
round bales.
Removing bales from the fi eld in a 

timely manner is crucial for maintaining 
high-quality hay, ever changing weather 
conditions can often create a last min-
ute rush to get the bales off the fi eld in 
time. Hurried bale removal is not only 
stressful but also leaves room for mis-

takes and a lack of safety precautions. 
Tube-line’s Techo-Bale is designed to 
specifi cally handle these types of situa-
tions. “We understand the farming needs 
in a wagon,” says Tom Hall, Tube-
line’s Marketing director. “Tube-line’s 
Techno-Bale is every farmers answer to 
speed and safety”.
The Techno-Bale allows you to pick up 

bales in a straight line which limits the 
amount of soil compaction in your fi eld 
and wear on your next crop. A single 
row Techno-Bale 900 can hold up to 5 
bales and allows for self loading in less 
than 2 minutes. This model is unbeat-
able within a one mile radius from the 
fi eld. A double row Techno-Bale 960 
can carry 8 or 9 bales of hay, dry or wet. 
These quick designs are a one man, one 

TUBE-LINE TECHNO-
BALE¬WAGON HANDLING AND 
TRANSPORTING ROUND BALES

tractor operation and can get the hay off 
the fi eld faster.
The Tube-line Techno-Bale is the only 

bale wagon design that lets the driver 
see the load behind him due to its low 
design. This increased visibility is great 
for seeing the fi eld and your surround-
ings but its fi rst purpose is for safety. 
Allowing the driver increased visibility 
decreases your chances of an accident in 
rushed situations.
For farmers concerned with safety and 

hay removal time the Tube-line Techno-
Bale is the best way to get your bales off 
the fi eld. Tube-line offers buyers more 
information at www.tubeline.ca.
To contact Tube-line directly, you can 

call their toll free number, 1-866-567-
4162 e

Product Profi le:
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beef – dairy

Tasco® is a marine plant-derived 
feed ingredient made from 
pure Ascophyllum nodosum 

harvested from Canada’s cold, clean 
North Atlantic coastline.  Tasco® is an 
all natural feed ingredient generally re-
garded as safe (GRAS) in animal feeds. 
There are no withdrawal times and it is 
legal to feed in all classes of livestock 
including lactating dairy cows. Tasco® 
is backed by more than 15 years of re-
search data that shows feeding Tasco® 
to livestock can improve production 
and producer profi tability.
Heat Stress causes several production 

challenges to dairy producers. It is a 
well known fact that energy require-
ments increase for a dairy cow during 

times of heat stress (thermoregulation).  
Dairy cows under this stress condition 
experience a number of negative and 
expensive production problems that 
can include: reduced dry matter intake 
(causing digestive disorders), calving 
problems, decrease milk production 
and reproductive challenges.
University studies have shown that 

when Tasco® is included in the diet 
there is increased organic matter diges-
tion and increased protein digestion. 
This research shows that more nutrients 
are available from the Tasco® treatment 
when equal amounts of feed (Tasco® 
vs. Control diet) are fed to the cows. 
During the summer of 2004, Kansas 
State University conducted a dairy trial 
which placed cows under moderate 
heat stress conditions. It was reported 
that there was no change in dry matter 
intake between the Control and Tasco®-
fed cows, however, the Tasco® group 
did show a signifi cant increase in milk 
and milk protein production.  

During the summer of 2005, the 
Southern U.S. was the location chosen 
for several well-managed, large, com-
mercial dairy trials. At the conclusion 
of these trials, producers observed dry 
matter intake had remained normal 
during heat stress.  They also noted 
better cow comfort (visual differenc-
es), improved body condition scores, 
reproductive advantages and fi nally 
milk production held when compared 
to Controls.  
Replicated trials have shown that for 

best results, Tasco® should be intro-
duced a month prior to any heat stress 
period. Producers like Tasco®’s ease 
of use. It can be easily incorporated at 
50 grams/head/day, into total mixed 
rations, pelleted complete rations or 
supplements.
For additional information on Tasco® 

benefi ts, please contact: BioRemedies, 
LLC. Acadian Agritech, 888-537-
1533 800-575-9100, acts@gcnet.com, 
info@acadian.ca e

Tasco® for Dairy

“CALF SAVER has cut our mortality rate in half. 
We very seldom lose a calf anymore. We are really 
pleased with the product.”
Leroy Souza, P&L Souza Dairy, Hilmar, CA

“I would encourage anybody to try CALF SAVER 
and see the benefits for themselves, and you will 
agree that CALF SAVER is very economical and 
effective product.”
Carol Borba, FDB Holsteins, Escalon, CA

CALF SAVER™ is a cost-effective feed supple-
ment that reduces occurrences and lessens the 
severity of scours in calves, thus reducing the loss 
of calves and improving animal health.

CALF SAVER™ is not a drug or medication. 
Calves given CALF SAVER™ show no indication 
of drug residues and therefore can be sold at any 
time.

ID, OR, WA, UT, MT:
K-n-R Farms / Cami Mensonides
(208) 461-4738 / (208) 250-6786

NEW MEXICO:
Mike Vierra Consulting

(505) 365-7793

CALIFORNIA:
VSI

(209) 722-7600

�����������

ALL OTHER AREAS - CONTACT US AT:

Livestock Products, Inc (209) 394-4477
P.O. Box 277, Cressey, CA 95312

www.calfsaver.com • info@calfsaver.com
Dealer Inquiries Welcome
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RAU Animal Immobilizer helps you work your animals easily, safely. 
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The Most Complete Line of Parasite Control Available

Attention Cattlemen
If your cattle or bison are bothered by flies, lice, ticks or other parasites, you need one of our parasite treating 
stations. They work in pasture or lot on cows, calves and bison. They are all automatic and require very little 
maintenance. Your cattle will do better if they are free of parasites.

We deliver anywhere in the U.S. or Canada. Dealerships are available.
Call or write for details or for special requirements - 24 hours a day.

Easy Way Mfg.
P.O. Box 325 • DECORAH, IA 52101

or call: (563) 387-0932
www.easywaycattlecare.com • info@easywaycattlecare.com

Brush Oiler Complete Cattle Saver
Mineral Feeder

and Face Fly Fighter

Walkway OilerBuffalo Treating StationScratcher and Stand

“Calf Claim” helps new cattle mothers and their calves 
get off to a compatible relationship. “Calf Claim”, a gran-
ular product, encourages even the most apathetic cows to 
respond appropriately to their newborns. It is smeared or 
sprinkled on the calf during the tough bovine debut when 
there’s extra stress usually involving a young, fi rst-time 
mother who can’t get the calving job done on her own. In 
livestock, sometimes you have a problem with the mother 
claiming the young, and some will even attack them. Heifers 
are the worst. It’s a mess if a heifer doesn’t claim her calf. If 
the calf doesn’t nurse, it can’t absorb the antibodies it would 
get from the colostrum.
When the “Calf Claim” is sprinkled on the back of the new-

born livestock, it makes even the most reticent mothers re-

ceptive to their young. The mother smells the licorice-laced 
product and dries off the baby as she licks it. This contact 
stimulates the baby’s respiration and heartbeat. The calf 
stands up and the cow lets it nurse. 
“Calf Claim” has been used on foals and lambs, but is most 

successful with beef and dairy calves born under stress to 
fi rst time mothers. When used routinely on calves that need 
pulled, it helps the cow or heifer to start licking. The prod-
uct works best if the dam and baby are penned in a small 
area, about 10x15 feet, and  sprinkle some “Calf Claim” 
then rub into its hair. It also helps to dampen the calf’s back 
to make it stick. “Calf Claim” is bottled in fi ve-ounce plas-
tic containers and distributed for sale by veterinarians and 
veterinary suppliers across the Unites States and Canada. It 

Mt. Ayr Vet Clinic
& Vet Products
Vet’s Product Fosters
Togetherness In Cattle

sells for around $12 a bottle and is good for up to 10-12 calf 
situations. Demand is heaviest in the spring, although it has 
found favor with Western-fall calving herds. 
This spring, there’s even more of an incentive than usual 

to do everything possible to save newborns. Each fresh, 
young bovine face emerging on the scene represents a pretty 
valuable addition. The market for young calves is hot, and 
perhaps has never been hotter. It’s a good time to take  pre-
caution and  care. So having something that prevents calf 
abandonment is essential. “Calf Claim” is an answer to an 
old problem. Order “Calf Claim” today from your veterinary 
distributor. You may phone (641) 464-2202 or Fax: (641) 
464-2254 for more information.
History. 
Through the years, we at the Mt. Ayr Veterinary Clinic 

have manufactured and distributed a fl avored powdered 
product “Calf Claim”™. “Calf Claim” is a bonding agent 
that is sprinkled on and rubbed into the hair of a newborn 
calf. The aromatic scent from the product attracts and en-
tices the cow to lick and clean the calf stimulating bonding. 
It is highly successful in cattle and horses and somewhat 
successful in sheep and swine. 
We are very proud of the article written about “Calf Claim” 

and the many letters received from people telling of their use 
of the product. However, nobody has ever asked about its 
history. “Calf Claim” is a formulation of a product worked 
up by Joe Graham, D.V.M. of Milo, Iowa. Dr. Graham has 

been practicing veterinary medicine since the 1940’s and 
compounded his product one dose at a time, as there was a 
need for it. 
After a tour of duty with the U.S. Army, I joined my class-

mate. Dr. Max Mekus in a general veterinary practice in 
Mt. Ayr, Iowa. Shortly after starting practice. Dr. Mekus 
introduced me to the mixture that his Uncle Dr. Graham had 
compounded and I was impressed with all the success that 
local cattlemen were having using the product. Many were 
repeat customers stopping by the clinic asking for one or 
more doses of our calf claimer, as they called it. 
Out of necessity, we formulated a new process of com-

pounding to batch produce the calf claimer to meet the de-
mand. At this time, it became a permanent part of our O.B. 
grips. After a successful delivery of a newborn the question 
of “What are you doing Doc?” soon changed to “Did you put 
Calf Claimer on Doc?” 
In 1978, we trademarked the name “Calf Claim” and start-

ed to market our product thru some of the smaller veterinary 
product distributors that called upon us. The rest is histo-
ry, and we now have distribution in the United States and 
Canada. About the only advertising of the product has been 
its success. “Calf Claim” has actually sold itself. In, 2003, 
our formulation was changed a little. We have removed the 
animal by products as the carrier and changed to a vegetable 
carrier. This change was prompted because of the fear of 
mad cow disease. John L. Peters, D.V.M. e

Calf Claim
An Aid In Pairing New Born 

Calves With Cows

MT. AYR VET CLINIC
& VET PRODUCTS

607 S. Henderson
Mount Ayr, IA 50854

(641) 464-2202

Mt. Ayr Vet Clinic
& Vet Products

Togetherness In Cattle
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Feedlot 
Managers!

Crackers & Crimpers 
Custom Built Mills For 

• Wet Or Dry 
• Large or Small Grains 

• Silage
Call For Information

866-393-1116
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Are we in or out? When this ar-
ticle went to press we were out, 
by the time it’s published we 

might be back in or have been in and back 
out again.   I cannot keep track, but I will 
tell you I am appalled and embarrassed 
that our government is forced to grovel at 
the feet of the Japanese to get them to lift 
the sanctions against our beef. American 
beef is not just any commodity, rather the 
essence of our national identity.  Ameri-
can ranchers, cattlemen and cowboys are 
respected icons for what is right, just and 
free about our country and I for  one am 
tired that the Japanese continue to snub 

FOOD foreTHOUGHT
Groveling degrades our cattlemen and our country!
By: Susan Allen

their nose at them.
Beef it’s, “what’s for dinner,” it is what 

has always been for dinner for genera-
tions of Americans, on average we eat 
about 60 -75 lbs per year per person.  
While beef is good enough for our chil-
dren, our soldiers fighting in Iraq and 
our world class athletes, apparently it 
is not good enough for the Japanese. In 
fact, in a recent poll found that 75% of 
Japanese’s consumers are afraid to eat 
it. Imagine performing your job above 
average and still receiving the pink slip. 
That is what it feels like to raise cattle to-
day. Aided by the latest technology and 

genetic advances our cattlemen produce 
an exceptional product yet must jump 
through hoop after hoop to gain “tippy- 
toe” access to Japan’s lucrative market 
worth 1.4 billion dollars annually ...?with 
the threat that if Japan bans, other major 
Asian beef importers fall like dominos.
I am saddened at the “heads will roll” 

rhetoric towards inspectors and Atlantic 
Veal and Lamb, the company responsi-
ble for shipping veal with traces of back-
bone (a big no-no- under Japans rigid 
guidelines).  The company president ad-
mitted to what he called an “honest mis-
take involving a very small amount of 

Commentary product”.  Given that the piece of veal in 
question came from an animal younger 
then four months and that cows this age 
does not contract BSE there was abso-
lutely no risk of the disease. Is there a 
better way of explaining why there is no 
risk? A show of support for our country-
men responsible for this honest mistake 
would have sent a much stronger mes-
sage to the Japanese.  By cow towing 
to their officials and offering heads on 
a platter we only continue to fuel fear.  
If we roll over like a submissive puppy, 
regrettably, there will be other “honest” 
mistakes and many more competent in-
dividuals will lose their jobs over dialog 
that eventually will become indistin-
guishable from strong-arm tactics. 
Japan boasts that it has the most strin-

gent food safety standards in the world. 
Hogwash! The same people that will not 
touch our juicy T-bones or ribs for fear 
of mad cow, snack on chicken cartilage, 
eels, raw and even live fish.  This is a 
country where takos are not filled with 
cooked ground beef, Takos, are octo-
pus tendrils, preferably cut from a live 
animal so they move and squirm while 

eaten.  I wonder what stringent inspec-
tions salamanders go through prior to 
being served up on a stick, or the health 
standards required for Shiokara (squid 
served in a fermented sauce of fish and 
squid guts) While there hasn’t been a 
death from mad cow in the U.S, tragical-
ly 100-300 Japanese reportedly die each 
year from eating a delicacy called Fugu, 
poisonous puffer fish. Yet they focus 
their food safety concerns on American 
Beef.  Hummm... something fishy here.
These sanctions against our beef have 

nothing to do with quality.   This is a 
political ping-pong game with our Cat-
tlemen swatted back and forth.   I say 
its time our politicians implement the 
unwritten code of the west.  Those in 
Washington who do not know it should 
read James P. Owens insightful book 
beautifully photographed by David 
Stoecklein, titled Cowboy Ethics, What 
Wall Street Can Learn from the Code of 
the West. Owens lists cowboy princi-
ples we would do well to embrace when 
trading with the Japanese.
“Do what has to be Done, Live Each 

Day with Courage, Be Tough, but Fair, 

When you make A Promise Keep it, 
Ride  for the Brand, Talk Less and Say 
More,  Remember That Some Things 
Aren’t For Sale and Know Where to 
Draw the Line”
If our politicians won’t ride for the 

brand, we can!  When the Japanese ban 
our beef,   boycott their products.  Let’s 
get creative, if they won’t accept trac-
es of bone in their cuts then ship them 
Rocky Mountain Oysters and be done 
with it.  e
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equine

Matched Team 
Belgian & Percheron 

Draft Horses with
a Natural High

Head Set.

5621 CR 68 • Millersburg, OH 44654

Tel: (330) 674 - 6662
info@gregorysdrafts.com
www.gregorysdrafts.com

Gregory’s
Belgian
Geldings

Home of: EAGLE CREEK BEAUDACIOUS  #283141
Black Percheron Stallion foaled 2-2-99, 18.1 h.
All-American Stallion foal 1999
All-American Stallion Yearling 2000
All-American Honourable Mention Two-Year Stallion 2001

Siring tall, good-moving foals! See our website for
more of Beau’s progeny and look at our FOR SALE section.

We halter, we drive, AND we RIDE our Percherons!!!

WATCH FOR OUR HORSES AT THE 2006
WORLD PERCHERON CONGRESS AMERICA,
LEXINGTON, VIRGINIA, OCTOBER 24-28, 2006 !!!
STOP & SAY “HI”!
WE LOVE TO MEET NEW PEOPLE!!

Watson’s
Eagle Creek Farm

Tom & Barbara Watson
08288  Co. Rd. M • Montpelier, Ohio 43543
Phone 419-485-4777 • Fax 419-636-8123

email: watsoneaglecreekfarm@earthlink.net
website: www.eaglecreekpercherons.com

Photo: Barb & “Art”, multiple winner in Western & English  
classes. Also, 1999 Reserve All-American (halter) gelding, 

2003 Honourable Mention (3rd) Ladies Cart winner, Percheron 
Nationals @ Indiana State Fair

Getting a horse to move forward has always been 
the most important issue with regard to training. 
If the horse won’t move forward, then we can’t 

effectively train him.  Feet that are stuck don’t make for a 
fun ride either in the arena or out on the trail.
The question has always been, “What’s the best way?” 

And “what should we use?” There are all sorts of devices 
to utilize in making an impression on the horse to move 
forward. What amazes me is that there seems to be some 
issue between disciplines as to what’s correct, safe, or fair. 
On more than one occasion, I’ve heard a trainer or clinician 
make fun of other riding styles and their choice of “moti-
vational” devices. 
I’ve heard people say, “Sticks are for kids.” And I’ve 

heard, “I would never hit my horse with a whip.”  And of 
course someone will always ask, “Why do they slap them 
with their mecate?”
Since all of these tools and many more are designed in 

some way to make the horse move forward, and because at 
one time or another I’ve used various methods while riding 
different disciplines, I have a good understanding of most 
of these methods.
Whether you use a crop, bat, whip, rein, switch, stick, me-

cate rein, rope, spur, lariat, flag, or a simple “giddy-up”, 
click, cluck, or kiss – you’re correct.
Quite honestly your horse isn’t concerned with what tool 

you choose to motivate him. All of these tools tap, bump, 
push, slap, or in some way encourage the horse to move 
forward.  It’s just that the “giddy-up, click, kiss, or cluck” 
don’t make physical contact. 
But I can assure you that, before the horse learned to re-

spond to those sounds, some type of contact or threat of 
contact was made with a piece of equipment.  I don’t know 
of any horse that learned to move into the trot by someone 
standing twenty feet away making kissing sounds and do-
ing nothing else.  Try it.  Walk into a pasture of untrained 
horses, get within about 20 feet, make a kissing sound and 
see how many pick up a trot.  If they do, it’s more likely 
they simply didn’t want you any closer than twenty feet.
So what’s my point? Simply this...it isn’t the means with 

which we motivate the horse. Rather it’s how we use the 
means that makes the difference.
How many of you have heard of or know of a horse 

that’s afraid of the sound of a whip slicing through the 

air?  Chances are that this response has developed be-
cause someone was a little too aggressive with the whip 
and failed to let the horse understand that it doesn’t always 
mean danger or pain.
Improper use of any of the tools discussed here will make 

the horse extremely agitated, and probably ready to move out 
rapidly. But they can also be used to such an extent that the 
horse becomes dull to them. I know of horses that have been 
hit so many times with a whip/stick that they just quit moving 
away from it. Those horses are often proclaimed as dull.  I 
have seen the same result with spurs. What a shame.
Regardless of what you choose, remember to use it cau-

tiously, infrequently, and judiciously. How would you 
like to have your boss stand over you with an object and 
threaten you with it every time you slowed down your pro-
duction?
The proper way to use any of them is with the slightest 

touch at first and then waiting to see what reaction you get.  
If more is needed, then a little harder touch is in order. You 
may have to be quite determined with some horses, es-

What Motivates a
Horse to Go?
By: Scot Hansen

Continued on Page 36
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Sunshine S Trailer Sales
1001 W. Ferguson Rd.
Shenandoah, IA 51601
(712) 246-3522
www.sunshinestrailers.com

���������
Federated Co-ops Inc.
6467 100th Ave.
Princeton, MN 55371
(763) 389-1431
www.federatedcoops.com

Sundby’s Featherlite
Trailer Sales
16498 U.S. Hwy. 10
Verndale, MN 56481
(877) 212-6612
www.rjhorsesales.com

��������
Fries Lawn & Leisure Inc.
100 N. Platte Clay Way
Kearney, MO 64060
(816) 628-6606

Mellor Trailers
1550 W. Ashley Rd.
Boonville, MO 65233
(660) 882-8433
www.mellortrailers.com
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1300 E. Villard St.
Dickinson, ND 58601
(800) 728-3809
www.btandf.com
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tool used, I think we should all pay 
more attention to HOW it’s used.  
Equipment is just that, equipment. 
There isn’t anything perfect or magi-
cal about a cowboy’s mecate or a 
dressage rider’s whip.  They’re both 
often used as motivational tools. And 
neither one deserves scorn or praise 
more than the other one. Think about 
results, not equipment.
Scot has had many training and gen-

eral horsemanship articles published 
widely both in print and on-line. His 
wide range of experience, instruc-
tion, and practical use of horses al-
lows Scot to effectively teach a wide 
array of horsemanship skills. Scot 
is available for demos and clinics 
worldwide. Read more about Scot’s 
products and clinics at www.Hors-
eThink.com. e

Article courtesy: Scot Hansen

pecially if they’re trying their best to 
go over or through you. Regardless, 
always start with a very soft touch or 
gesture, and increase it slowly until 
you get the results you’re looking 
for. 
Too often we remember that it took 

a certain amount of “whack” to get 
the horse going and then we instantly 
resort to that same level of “whack” 
every time.  Always try with the 
lightest effort first and then increase 
only as needed.  Ideally your body 
position should do most of the work 
along with a slight brush with your 
legs (notice I didn’t say kick).
Rather than be concerned about the 

What Motivates A Horse
Continued from Page 34
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goat – sheep

Colorado Springs, CO - In 1999 
an agreement was signed be-
tween the National Sheep 

Industry Improvement Center (Sheep 
Center) and  the National Livestock 
Producers Association (NLPA) that 
enables Sheep Center funds to be used 
in the sheep and goat industries. The 
agreement allowed NLPA to establish a 
revolving fund that is used exclusively 
for loans with the following goals:
• To make capital available for enhanc-

ing business methods and services.
• To improve marketing effi ciency and 

product quality.
• To promote coordination and coop-

eration within the industry.
• To create opportunities for adding 

value to sheep and goat products.
According to the terms of the agree-

ment the Sheep and Goat Fund Com-
mittee, which consists of members of 
NLPA and representatives of the sheep 
and goat industries, is responsible for 
the oversight of Fund. The Commit-
tee regularly reviews applications and 
is only allowed to consider loans up to 
$1 million that are submitted by eligible 
entities (sole proprietors are not eligible 
as written into the legislation that estab-
lished the Sheep Center). 
To date, the NLPA Sheep & Goat Fund 

has extended 41 loans to 31 entities in 
19 states and has received 63 applica-
tions. More than $14 million has been 
loaned to the sheep and goat businesses, 
leaving funds still available for new ap-
plications at a current interest rate of 
4.5%.
“We hope to get all of the money loaned 

soon so it can help to stabilize and build 
the industry,” Richard Drake, chair-
man of the NLPA Sheep & Goat Fund 
Committee, said. “The Fund has already 
helped the industry by establishing loans 
that have reasonable risk but may other-
wise not be considered by most banks. 
Currently, loans have been made in 
many areas, including genetic develop-
ment, sheep and goat dairies, lamb and 
goat meat processing, and fi ber process-
ing. The Sheep & Goat Fund Commit-
tee will consider any worthwhile project 
that will benefi t our industry.”
For more information or an applica-

tion please contact the National Live-
stock Producers Association at (800) 
237-7193. More information and the 
application are also available at www.
nlpa.org. e

Funds Available to Help Sheep & Goat Industries

��������������������������
����������������������������������

Offering
low-interest, 
flexible-term 
loans to the 

sheep and goat
industries to 

expand business operations, such as:
• equipment purchases

• new construction or remodels
• facility and equipment upgrades
• value-added marketing projects

Call (800) 237-7193 or 
Visit www.sheepandgoatfund.com

A program of the National 
Livestock Producers Association

If so, now is the time to get into the hair sheep industry. 
Dorpers are an excellent hair sheep to consider. 
We raised Rambouillet Sheep and Angora Goats for 

many years in southwest Texas. The cost of shearing and labor 
became such an important factor that we sold all our sheep and 
goats in 1983. We continued to be interested in sheep and read 
many articles before deciding Dorper Sheep were the way to 
go.
In 1999, we purchased a full blood Dorper Ram and were on 

our way to fun and prosperity. Our starter herd consisted of 
Black-Bellied Barbado Ewes and the Dorper Ram; we called 
“D 1”. As we get further in to purebreds and full bloods, we 
are fi nding that Dorpers have excellent mother instincts, are 
excellent breeders. – they are non-seasonal, they are adaptable 
to all climates and conditions, they are hardy, yield utilization, 
and have quality skin.
We have found that market price on Dorpers is often 10 – 15 

cents higher than other breeds. Lambs grow off well; we have 
weaned lambs at 11 weeks that weighed 59 pounds. We strong-
ly believe that you cannot go wrong by raising Dorper Sheep. 
If you have any questions, please do not hesitate to give us a 
call.
Diamond D Dorpers e

TIRED OF THE HIGH 
COST OF SHEARING?
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In Scrapie program since 2002 
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Diamond      Dorpers

Dorper Sheep
Fullbloods & Percentages

Registered
Championship Bloodlines

Butcher Lambs
Breeding Stock

MT. Vernon, TX 75457
rockinl@mt-vernon.com

rockinldorpers.com
903-537-3194

Rockin L Ranch
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Raising Dorpers In Texas
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Katahdins are a breed of hair 
sheep developed in the Unit-
ed States. The Katahdin breed 

originated at the Piel Farm in north 
central Maine where Michael Piel was 
an innovator and amateur geneticist 
who enjoyed raising livestock. From 
Maine the breed has spread throughout 
all states, provinces and countries in 
North America and into the Caribbean 
and South America.
A key theme of the Katahdin from its 

beginnings in the 1950s is that Michael 
Piel selected for sheep with utility, 
good meat production and no shearing. 
Michael Piel started out raising wool 
sheep, but by the second half of the 
1950’s realized the potential and im-
portance of separating meat from wool 
production. In November of 1957 he 
imported “African Hair Sheep” as they 
were called then from St Croix. All of 
the foundation animals were born trip-
lets, unrelated for many generations 
and woolless. They were bred to vari-
ous breeds including Suffolk, Hamp-
shire, Southdown, Tunis, Cheviots and 
other “Down” breeds in various combi-
nations. Michael Piel selected for hair 
coat and shedding, meat-type confor-
mation, high fertility and flocking in-
stinct.  In the early 1970s’ Piel felt he 
had come close to his goal of a “meat 
sheep that did not require shearing”. He 
selected 120 of the best ewes and called 
them “Katahdin” sheep after Mt Katah-
din, the highest point in Maine.
In 1985, Katahdin Hair Sheep Inter-

national (KHSI) was incorporated as 
a breed association. By 2000, KHSI 
was ranked in the top 5 for the year for 
the numbers of sheep registered in the 
United States.  Also, an important mile 
stone in the 21st century is an unprece-
dented interest in Katahdins by univer-
sities and government research stations 
in North America. By 2002, active re-
search programs at ten universities and 

USDA stations included Katahdins.
Katahdins are a medium-sized ma-

ternal breed of sheep with breed stan-
dards for ewes of 140-185 pounds.  
Katahdins typically twin and are both 
hardy and adaptable. Research studies 
at Louisiana State University, Virginia 
Tech University, Virginia State Uni-
versity and USDA-ARS in Booneville 
Arkansas indicate Katahdins have par-
asite resistance intermediate between 
the highly parasite resistant breeds and 
wool sheep.  From over 5000 litters, the 
National Sheep Improvement Program 
(NSIP) calculates the average number 
of lambs/litter for mature Katahdin 
ewes is 2.1 lambs. They are adaptable 
and are raised from Alaska and North-
ern Alberta and Saskatchewan into 
South America.  In recent years, we 
know of the export of Katahdin genet-
ics to Ecuador, Philippines, Caribbean 
countries and Chile.
Katahdin breeders are emphasizing 

performance. These key production 
and profit traits require selection based 
on data recording and not visual evalu-
ation. Currently, Katahdins are the only 
hair sheep breed in the USA involved 
in cross-flock performance evaluation 
in NSIP and produce a ranked sire sum-
mary.  In 2005, there were more Katah-
din flocks in NSIP than any other breed 
of sheep.
Katahdins function in several meat 

producing systems.  Currently, Katahdin 
lambs are marketed into different meat 
markets including 100 pound grass-fed 
markets, 100-120 pound Midwestern 
markets and the ethnic market at 60-90 
pounds. To reach the 140-150 pound 
Midwestern market, producers use ter-
minal sires on their Katahdin ewes to 
reach that size efficiently. Besides the 
moderate sized Katahdin ewes, a few 
Katahdin breeders are selecting for in-
creased frame, muscling and growth. 
A few breeders are identifying select 

Katahdin rams that reach 200 pounds 
in 12 months. 
A region where Katahdins are increas-

ing in popularity is the Pacific states. 
Katahdins perform well in humid cli-
mates and areas where nematode par-
asites thrive.  In terms of registered 
flocks, the state of Washington ranks 
4th for all states and 10% of all regis-
tered flocks are found in the three Pa-
cific Coast states. Currently, there are 
few Katahdin flocks in the Intermoun-
tain and Rocky Mountain States. Often, 
these Western flocks derive significant 
income from fine wool.  If wool pro-
duction becomes less profitable, shed-
ding sheep will become more important 
in these regions. Besides farm flocks, 
Katahdins are increasing in popular-
ity in the Southern Plains.  There are 
numerous flocks with several hundred 
Katahdin or Katahdin crossed ewes be-
ing managed in rotational or manage-
ment intensive grazing operations in 
which the sheep never see a barn or a 
jugging pen. These operations require 
a hardy sheep with excellent maternal 
behavior and lamb vigor.
In conclusion, the signature traits of 

Katahdins include hardiness, lamb 
vigor, moderately prolific (twinning), 
moderate size, aseasonal breeding and 
parasite resistance. e

Katahdins, a Shedding Meat Sheep
Developed in North America
By: Jim Morgan Most people do not realize 

that goats get lice and mites! 
Goats can also transmit some 

diseases to your kids or yourself.  All goats 
should be vaccinated, wormed and have 
preventive health care procedures such as 
regular fecal exams and lice preventions. 
These regular scheduled vaccinations 
and treatments are time consuming, but 
worth it to keep your goats healthy. Be 
sure to keep a written medical history of 
all vaccinations and worming dates, this 
helps you and your veterinarian keep 
your goat healthy for years.
If you are looking to purchase a pygmy 

goat for you or your children start doing 
some research. 
Do you have the yard space, shelter 

and fence needed? 
Can you supply him with goat feed, 

hay and grass ALL year long? 
Can you give the vaccinations & 

worming medications yourself or do 
you have a veterinarian that is in your 
area that will see goats or other ru-
minants?
These are just a few questions you 

should consider. Search the web, read 
articles and books.
Goats are one of the easiest and best 

animals to have and own!!! They make 
wonderful family pets, but they need 
regular vaccinations and worming to 
keep them healthy. They also need a nu-
tritionally complete feed just for goats, 
not a horse feed or cow feed (other ani-
mal feeds can contain too much or too 
little essential amino acids, vitamins, 
minerals, proteins, fats and other nu-
trients that can harm your goat over a 
period of time.)  
Selecting a Breeder:
Make sure you ask questions, even if 

you are just looking for a pet goat and 
can only afford a small amount. Be sure 
to: 
Ask the breeder about their vacci-

nation, worming and lice prevention 
schedules. 
Ask if they have a written health re-

cord of the animal. 
Ask what products they use for 

worming, what type of vaccinations 
and were to get the products. 
Ask about feet trimming and other 

Buyer Beware!

grooming needs and how to do them 
yourself.
Ask the breeder about feeds, hays 

and grasses in your area and mineral 
supplements.
If the breeder tells you goats DO NOT 

NEED vaccinations or worming, or can-
not provide you with written documen-
tation of vaccinations and worming the 
goat has received, then I would think 
twice about purchasing from that breed-
er or individual! 
I have received emails from people 

buying from individuals or breeders, 
paying $30-50.00 for a little pygmy 
goat with no papers, with horns and not 
banded (castrated males). Many prob-
lems developed later that coast the own-
er money and/or loss of their goat.
Several people were told “they 

(goats) don’t need any shots or worm-
ing! Just put them (goats) in your yard 
and they will eat all your weeds....they 
don’t need extra feed or shelter!”  
These emails and conversations have 
been from people all over the country. 
Several had their new goats die. They 
were heart broken because they already 
became attached to their new friend. 
Many were sold little bucks as pets: 

Most people do not realize that bucks 
start maturing around 4 months old. If 
they have horns they can start doing 
damage to house, barn, fences or worse, 
butting and hitting people or children. 

Horns on goats can be very dangerous 
if the pet is for children or an older per-
son. Most Bucks are not even butting 
with their horns to be aggressive, they 
are just playing very hard, but they can 
still do harm or damage. 
Young male kids can start “Rutting”, 

which is when a male goat urinates on 
his face, chest and legs as early as 4-5 
months old. They start smelling very bad 
(to attract Does) along with their hair be-
coming sticky to the touch. This smell 
usually does not come off with a bath and 
after a few weeks the children, that had 
an adorable pet, do not want to play or 
touch him any longer... the animal is usu-
ally given away or sold because the par-
ents did not know about owning a young  
buck. Wethers (castrated males) should 
always be sold to a family looking for a 
wonderful pet, never a young Buck!
A good reliable breeder will help you 

select the type of goat that is right for 
you and your family, not just try to sell 
you what they have available. Just re-
member to ask questions and know 
what you are getting and most of all 
do your homework! e
Wolf Ridge Ranch Pygmy Goats
Joy L. Rogerson, Animal Science, 
Texas A & M, “Class of 2003”
(254) 723-4940 
P O Box 66, Reagan, TX 76680    
Website: http://WolfRidgeRanch.com
Email: WolfRidgeRanch1@aol.com
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Written by Erika Scharfen 
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alpaca-llama
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 • CHAMPIONSHIP BLOODLINES
• ARRAY OF COLORS

 • STUD SERVICE
• HUACAYA̓ S AND SURIʼS
WE WILL HAVE A LINE OF

CLOTHING SPRING OF 2006

Elkhorn Alpacas
WARRENTON, MO 63383

636-456-4838
“A RARE TREASURE,
ONE TO BE SHARED”
tina@elkhornalpacas.com

www.elkhornalpacas.com

Dakota 
Alpacas

28411 475th Ave.
Canton, SD 57013

• Alpaca Sales
• Stud Service

• Boarding
• Fiber Sales

• Array of Colors
• Championship Bloodlines

• Variety of Huacayas
(605) 987-2293

dakotaalpaca@svtv.com
www.dakotaalpacas.com
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The Wonderful World
of Dakota Alpacas
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Raising Alpacas and Loving It
Ranchers Find that Raising Alpacas as 
Personally and Financially Rewarding

It’s your business. It’s in your blood.  It has been passed 
on from generation to generation.  If you’ve raised live-
stock all your life and have thought about adding an 

alternative livestock, alpacas might be the answer.
Many ranchers find that in addition to raising cows, horses, 

and other livestock, raising alpacas offers countless benefits 
– benefits that are hard to match.  Alpacas are beautiful, 
intelligent animals that are easy to handle and raise, require 
minimal acreage and food, and can offer numerous financial 
benefits.
Alpacas, cousins to the llama, are native to the Andean 

Mountain range of South America, particularly Peru, Bo-
livia, and Chile.  Once an Incan civilization treasure, al-
pacas provided clothing and transportation.  Their luxurious 
fleece was reserved for royalty and was known as the “fiber 
of gods”.
The United States first commercially imported alpacas in 

1984.  What began as a small, intimate alpaca community has 
blossomed into an official national organization, the Alpaca 
Owners and Breeders Association (AOBA).  That was over 
twenty years ago.  Today, AOBA proudly boasts more than 
4,000 members and over 65,000 registered alpacas nation-
wide.
A Breeze.  That’s how Cindy Harris of Alpacas at Windy 

Hill in Somis, California describes caring for alpacas com-
pared to other livestock.  “Alpacas eat less, they don’t break 
fences and water lines,” says Cindy. 
Adult alpacas stand at approximately 36 inches at the with-

ers and generally weigh between 150 and 200 pounds.  They 
do not have horns, hooves, claws or incisors.  Alpacas are 

alert, intelligent, curious, and predictable.  Social animals 
that seek companionship, alpacas communicate most com-
monly by humming, but neck posturing, ear and tail posi-
tioning, and head tilting are other communication methods.
Cindy has been raising alpacas for over 7 years.  Cindy 

learned about alpacas through her friend.  “With 14 acres 
you ought to have alpacas,” her friend told her.  Cindy will 
never forget her response.
“What’s an alpaca?”
After 6 months of convincing, Cindy’s friend got her to 

visit an alpaca farm to see these animals first hand.  It was 
love at first sight.  Today, 35 suris and 6 huacayas reside on 
Cindy’s 14 acres of land.
Although almost physically identical, what distinguishes 

the two types of alpacas is their fiber.  The Huacaya (wa-
Ki’-ah) is the more common of the two and has a fluffy, 
extremely fine coat.  The Suri (surrey) is the rarer of the two 
and has fiber that is silky and resembles pencil-locks.
With their gentle personalities, alpacas are the perfect live-

stock to raise as a family business.  “I wish I had found 
alpacas when my kids were young,” says Cindy.  “As it is, 
they are grown and out of the house.”
But there’s more to alpacas than the fact that their easy to 

handle and have such appealing personalities. Simply put, 
they are beautiful animals.  And for Kirsten Kraushaar, her 
first experience with alpacas was mesmerizing.  Kirsten and 
her family attended several county fairs and met their first 
alpacas at the Chisago County Fair in Minnesota.  Kirsten’s 
family had a hard time getting her to leave the area.  “I fi-
nally pulled myself away,” Kirsten recalls, “but took all the 

information I could along with me.”
It took Kirsten quite a while to convince her family to agree 

to start raising alpacas.  Eventually, they restored an old barn 
on their 20 acre farm outside of Cambridge, MN.  Know-
ing they wanted animals to complement the retreat center 
they were opening for teenagers, Kirsten’s family was fi-
nally convinced alpacas were the way to go.  The choice was 
clear for two reasons.  The Kraushaars found that alpacas 
were a wonderful addition to the work they were already 
doing with kids.  Plus, Kirsten had a passion for textile arts 
and was interested in rekindling her interest in weaving and 
spinning.
Aside from their 15 huacayas, now on their farm, Soulfood 

Alpaca Garden, the Kraushaars also raise horses, angora 
rabbits, guinea fowl and chickens.  Kirsten finds alpacas to 
be the most rewarding.  “Daily chores are not difficult,” says 
Kirsten, “and interacting with the alpacas is very reward-
ing.  It is easy to become attached and tuned in to these 
creatures.”
Another desirable aspect of the alpaca industry to many is 

the fact that alpacas don’t have to be killed to be profitable.  
Alpacas are shorn, without harm, every twelve to eighteen 
months.  They produce a luxurious fiber that is stronger, 
warmer, and lighter than wool and is frequently compared to 
the softness of cashmere.  Making it even more desirable, al-
paca fiber is hypo-allergenic, contains no lanolin, and comes 
in 22 natural colors.
For Janet and Mike Wilkins of Wilkins Livestock LLC 

Continued from Page 48



Hiben Hollow Alpacas is a 
small, family run farm with a 
passion for alpacas.  Not just 

any alpacas, but exquisite, high qual-
ity alpacas.  Both Brent and I come 
from dairy farm families here in Wis-
consin.
Hiben Hollow is home to a very se-

lect small herd of quality, full Peru-

Hiben Hollow Alpacas
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in Geneva, Nebraska adding alpacas 
to their cattle ranch made sense.  The 

vian huacaya alpacas which includes 
our signature herd sire, NWA, LTD 
Accoyo’s Goldsmith, a medium fawn 
full Accoyo and  his fawn full accoyo 
apprentice, Accoyo Impulse.
We offer breeding stock for sale 

and stud services for our customers.  
Our herd sire row includes SSRMT 
Conan’s Peruvian Kodiak, AITD Pe-

ruvian Hercules (Hemingway/Chaccu 
grandson), Accoyo Impulse and, of 
course, Accoyo’s Goldsmith.  We 
have plans on expanding in the future 
to continue to provide a source of top 
shelf genetics to our customers.
We hope you can visit us in beauti-

ful Northwest  Wisconsin some time 
in 2006!!! e

Wilkins’s know cattle.  For them, it 
has been a lifelong business.  They’ve 
raised Angus cattle, registered quar-
ter horses, and hogs as well as feeding 
cattle commercially.  For 40 years, they 
ran a cow-calf operation.  They then 
began a livestock insurance business 
that included alpacas.  Seeing the many 
benefits of raising alpacas, expanding 
their herd was logical.  Says Janet, “Our 
initial investment was with seven open 
females, who we bred right away.”
While cattle graze on several barrels of 

hay, alpacas need only a small amount 
of grass and hay daily.  In fact, a single, 
60-pound bale of hay can generally feed 
a group of about 20 alpacas for one day.  
Cattle are significantly larger and often 
damage the land, whereas alpacas, with 
their soft-padded feet, are more envi-

ronmentally friendly. Clean-up is easy 
since alpacas deposit droppings in com-
munal piles.
The average lifespan of an alpaca is 20 

years, with a gestation of 11.5 months. 
Female alpacas normally give birth, 
without assistance, in the daylight hours 
and typically have single births.  Twins, 
although extremely rare, are possible.  

The most recent figure notes that 1 in 
2000 is a twin.
Janet continues, “We’re reaping the 

benefits now.  By the time the crias or 
baby alpacas were six-months old, we 
were showing and selling for a profit.”
Where is the alpaca market headed?  

Janet says, “The alpaca market is here 
to stay.”  The best way to learn more 
about alpacas is to visit an alpaca farm 
or ranch. To find one near you, log 
onto: www.alpacainfo.com or call The 
Alpaca Owners and Breeders Asso-
ciation at: 1-800-213-9522 to request 
your free Alpaca Farm and Ranch 
Guide. e

Raising Alpacas
Continued from Page 47
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marketplace

SHAVINGS
S & S Wood products. Wood 
shavings always available for 
poultry, hogs & beef. Call or 

write for free sample.

S & S Wood 
Products Inc.

35335 Green St. Independence, WI 54747
(715) 985-3122 • (800) 234-5893

Call For Dealer Nearest You!!

agriculture

GIRARD, KS

800-292-5047
We make and repair 
tarps of all sizes for 
all your tarp needs.

GI
RARD TARPS INC

PLASTAR
SILAGE BAGS

7‛,8‛,9‛,10‛ & 12‛ Sizes Avail
#1 CHOICE IN SILAGE BAGS  

NATIONAL DISTRIBUTOR
POLYBALE SILAGE WRAP

BUY DIRECT
 COMING SOON-GRAIN BAGGERS
BUY DIRECT FROM MANUFACTURER

DEALERS WANTED
FRANK WALTERS ENTERPRISES

800-831-9919

COLOR WORKS!
Find out how color can work for

your advertising in the
Western Farm, Ranch

& Dairy Magazine.

1-800-330-3482

���������������������������������
Self-propelled and pull-type two and three-wide 
models -- 1089, 1085, 1079, 1078, 1075, 1069, 
1068, 1049, 1048, 1047, 1038, 1037, 1036, 1034, 
1033, 1032, 1030, 1012, 1002, 1000 and others.
Can FINANCE/TRADE/DELIVER anywhere.
Jim 208-880-2889 • www.balewagon.com
���������������������������������
Models1069, 1079, 1089, 1049, 1037, 1068, 
1048, 1032 and other models considered.
Jim (208) 880-2889 or (208) 459-3268 (evenings)

BALE WAGONS

FOUNTAINS & WATER AERATORS
Oil Free Made In USA
Five Year Motor Warranty
SCOTTAERATOR.COM 1800-WATER-45

FOUNTAINS

TireTown Inc.
18.4-34 NEW 6p ............................................................................. $335
710/70R38 Irregular 2* ................................................................. $850
18.4R38 Used 85% ........................................................................ $285
30.5L-32 Slightly Used 85% ........................................................... $535
18.4x30 100% Tread 6p ................................................................ $235
480/70R30 100% Tread ................................................................. $350
20.8R38 NEW 1* Radial ................................................................. $615
710/70R42 Irregular 2* ................................................................. $950
20.8R42 100% Tread ..................................................................... $600
18.4R46 Slightly Used 85% ........................................................... $350
600/65R28 FWD Irregular .............................................................. $550
16.9-30 Slightly Used 85% ............................................................. $145
18.4-38 NEW 6p ............................................................................. $325
18.4-38 Slightly Used 80% ............................................................. $220

...................Nationwide Shipping................
(800) 444-7209 Special Prices - New & Used - All Other Sizes - We Deal! (800) 451-9864

agriculture

Temple, TX
Farmer City, IL
Longmont, CO

Independence, MO

40x60.................................$1934
50x80.................................$5410
60x120.............................$11969

24x24......$3518
24x40......$6536
30x40......$7398
36x50......$10149
40x60......$12672

45x80........$17508
50x100......$21524
60x120......$32355
70x125......$37038
80x150......$51426

hundreds of other sizes!

Grain & Gravel Truck Boxes, End Dump Grain & 
Gravel Trailers, Also Bottom Dump Gravel Trailers.

Truck Sales
Load Line Manufacturing, Inc.

2 1/2 mi S. of Winkler
Box 2319, Winkler, MB R6W 4C1

(204) 325-4798 Fax: (204) 325-4055
jbd@mts.net

 Manufacturers of :

FIBERGLASS
FOOT BATH

Satisfaction Guaranteed

Dealerships Available
ENGLERT ENTERPRISE

Box 463 • Sparta, WI 54656
Phone: (608) 269-4871 

(800) 648-9269

REPAIR FLIGHTING FOR 
COMBINES, GRAIN AUGERS,

MIXERS, DRIERS, ETC.
All sizes 3” to 30”

Hellcold, Sectional, &
HOME OF

SUPEREDGE
FLIGHTING
Longer Life &

Better Wear Resistance
“Factory Direct”

REPLACEMENT 
FLIGHTING SUPPLY

Box 311, Aurora, NE 68818
402-694-6536

Toll Free
888-728-0969

We deliver UPS
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PARTS FOR 
AC 

TRACTORS 

BILL DEPPE
AC TRACTOR SALVAGE

MAQUOKETA, IA
563-652-2949

abcdeppe@cis.net
Used AC Tractors For Sale

RED GIANT OIL PRODUCTS

OPEN POLLINATED CORN SEED
• Early Varieties Available 75, 85, 88, 90,120 day
• silage, grain, wildlife food plots
• Limited supply Certified Organic.
(607) 566-9253 • Green Haven
8225 Wessels Rd. • Avoca, NY 14809 

SEED

Nelson Real Estate LLC
Tony Nelson, Broker
Farms - Ranches - Homes  

Recreational Land
In Northwest MO. and Southern IA.

Toll Free: 888.518.8705
Email: ucnelson@grm.net

Website: www.bethany-mo-real-estate.com

No One Knows The Country 
Like We Do!

REPAIR
FLIGHTING

Helicoid, Sectional & Cupped
FOR:

• Grain augers
• Feed wagons
• Mixers
• Combines
• Grain dryers
• Grain carts
• Sweeps & stirring machine
   down augers
No minimum.

Same Day Shipment.
PERRY

EQUIPMENT INC.
3 mi. N of I-74 on SR 231

Crawfordsville, IN
765.362.4495 • 800.443.8783

ARE YOU ON THE WEB?
Did you know that when you purchase 
an ad in the Western Farm, Ranch & 
Dairy we link our website to yours?!
Call 1-800-330-3482 to increase your 
business exposure in print and web!

WEB PRESENCE
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equipment

PARTS
Wellerts A.C. Parts

Specializing in Allis-Chalmers
We buy A.C. Tractors

Parts Locating Service and Repair
8922 Matty Rd. • West Salem, OH 44287

Toll Free: 888-852-4601
330-262-6991 • Fax: 330-264-6991

Used Parts
Tractors - Garden Tractors
Dismantled & On Shelves

To Order parts Call:

937.599.2605 • 800.755.2605
World Wide Tractor Parts
322 Lawrence St. • Bellefontaine, OH 43311
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NEED TRACTOR REPAIRS???
“We have over 1000 late model tractors 

& 1000 combines in salvage”
JD-IHC-Ford-MF-Case-Oliver-White-AC-Gleaner-N.H.
We have motors, complete blocks, heads, cracks, wide 

fronts, 3 pts., pto’s, cabs, tires and much more.
We ship UPS or truck freight.

If we don’t have it we can locate it. Give us a try.
We are cash buyers for salvage tractors & combines.

COLFAX TRACTOR PARTS INC.
Colfax, Iowa • 800-284-3001

www.colfaxtractorparts.com

GAME FARM
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HERRS MACHINE
Hydrostatics & Hydraulics

Hydros  Are Tested • Over 37 Years
Experience • Rebuild 0r Exchange

• Combines / Swathers /
Skid Steers / IH Tractor Hydros

Toll Free: (877) 525-2875
1745 Prospect • Washington, KS

www.herrsmachine.com

IMCO
Denver

New & Used Live Floor Trailers
www.imcotrailers.com

Various Sizes – Great Buys!
Wet Kits • Parts • Service
888-496-4626

TRAILERS

WindMill Pond Aerator
$987

Solar Pond Aerator 
$750

Pond Bacteria $10 lb.
Electric Pond Aerator

$500
www.malibuwater.com

(800) 490-9170

New Holland BB960 4x3 Baler 
- 2002 model with 498 hours 
and 15,500 bales on counter, 

single axle, plate type bale 
chute with gas strut lift,

flotation tires. Excellent Condi-
tion in all areas. $43,900.

Machine located at Watson 
Tractor & Implement Co., 
Farmington, New Mexico 

Call: 1-800-928-7668

Turn T-Posts Into Braces
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website: www.wedgeloc.com

1-800-669-7218

equipment

alpaca – llama

Denims, Caps, Polos, 
Tees and More.........

(no minimum)

Sylvia Helms
3589 Richardson Rd.

Timberville, VA 22853

sphelms@barnthreads.com
www.barnthreads.com
540-896-7274/fax 7276

507 CR 3830 • Lampasas, TX
Carol Stokes

 512-768-3927
alpacas@countryroadalpacas.com
www.countryroadalpacas.com

bovine

bovine
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Working With 

Ranchers With Pride
We Take Care Of 

Your Cattle
��������������
��������������

P.O. Box 956
Friona, TX 79035
pacofeedyardltd.com

We buy & sell Holstein Jersey Cross Heifers, 
Holstein Heifers & Bulls, baby’s to milking herds, beef & beef 

cross cattle of all sizes. Holstein Steers from weaned-up. 
Quality & health guaranteed. 

We do deliver. 
(800) 435-0888 • Cell (260) 570-6029 

Shipshewana, IN.

HOLMES 
LIVESTOCK 

CO. INC.

alpaca – 
llama

equine
TURNER

MINIATURE HORSE AND 
DONKEY FARM

Array of colors
Registered Animals bred for

conformation and temperament.
Championship Bloodlines 

Show Quality
AMHA/AMHR Registered Mini 
Horses & ADMS Registered

Mini Donkeys
Up-to-date on health care

Teresa & Robert Turner,
Conway, AR

501-796-4432
501-837-3167

Please Visit our Website.

www.turnerminis.com

MIKES EQUIPMENT
Combine • Tractor

Swather & Round Baler Parts
9716 E 82nd Ave.
Buhler, KS 67522

800-543-2535
www.mikesequipment.com

EQUIPMENT
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goat–sheep

SERENITY ACRES FARM
Registered & Commercial.
Katahdin Rams & Lambs for sale.
Fayette, MO 660-248-1973
itkgod468@juno.com

KATAHDIN SHEEP

Lambs, Ewes & Goats
to feed, fatten & grow.
Kyle or Dale Shippy

605-842-0935
or

605-842-3967
www.sheepfeedlot.com

Custom Sheep 
Feedlot Whispering 

Hills Ranch
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wind resources would easily yield much 
of the new power that the country will 
need in the years ahead.  
Strong demand
Public opinion surveys conducted over 

the years at the national and local levels 
typically show strong backing for re-
newable energy and wind power.  
A recent example is the 10th annual 

University of Nebraska poll, taken in 
2005.   Ninety percent of respondents 
agreed the government should encour-
age use of renewable energy sources, 
and more than 80 percent agreed that 
producing more ethanol and biodiesel 
blended fuels and generating more elec-
tricity with wind turbines would benefi t 
Nebraska’s economy.  Eighty-four per-
cent said wind power can be produced 
and used locally.
Bruce Johnson, an Institute of Agri-

culture and Natural Resources agricul-
tural economist, said he has long sensed 
strong support for alternative energy 
among rural Nebraskans, but the magni-
tude of the results surprised him.  “This 
strong response sends a clear signal to 
our public electric utilities to accelerate 

their efforts to move ahead with wind 
power,” Johnson said. “This tells poli-
cy-makers that Nebraskans want this to 
be part of their future.”
Obstacles to growth need to be over-

come 
So, if wind can make such a positive 

difference, why isn’t it growing even 
faster?  There are constraints that hob-
ble wind energy’s growth, and these are 
largely regulatory and political—and 
no less formidable for being man-made 
rather than imposed by nature or tech-
nology.  
Ineffi cient, discriminatory transmis-

sion rules make it currently infeasible 
to tap the country’s vast potential in a 
big way and ship large amounts of wind 
power from the windy heartland to mar-
ket.  Strategic upgrades to existing lines 
and investment in new transmission 
lines are also needed.  Removing these 
constraints would allow the heartland 
to export home-grown, inexhaustible, 
clean wind energy year-round to power-
hungry centers in the nation, instead of 
importing ever-larger amounts of natu-
ral gas and other fuels.  
The largest single constraint for util-

ity-scale wind power remains the short-

term extensions and then expirations 
of the very effective, but intermittent, 
federal incentive for wind energy, the 
production tax credit. A long-term 
planning horizon, and in particular a 
long-term extension of the credit, is 
needed for businesses to plan for stra-
tegic growth in the years ahead and ex-
pand their wind energy operations on a 
large scale.  
For small wind turbines for residential, 

farming, or small business use, a federal 
incentive is needed to help bring down 
the up-front cost of the purchase of the 
equipment.  Small wind turbines—which 
can work well on farms and ranches in 
windy locations-- help lower electricity 
bills and reduce the use of electricity 
generated with polluting fuels.  
Rolling back these constraints would 

ensure wind energy’s steady growth 
over time, bring a variety of benefi ts to 
rural communities, and help diversify 
the nation’s energy portfolio with a safe, 
clean, abundant resource—home-grown 
here in the American heartland.     
For more information on wind energy, 

including utility-scale and small wind 
systems, see the AWEA Web site at  
www.awea.org e

Wind Energy
Continued from Page 22

THE MARKETPLACE WORKS!
Call 1-800-330-3482 to get the
marketplace working for your business.

YOUR BUSINESS HERE
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A L Doering Spark Plug Corp ................ 5
A-Bar-K Trailer Sales .............................. 3
AC Tractor Salvage ............................... 51
All Size Perforating Ltd ........................ 11
Art’s Way Manufacturing Co Inc ......... 16
B & D Game Farm ................................. 52
Bahl’s Enterprises ................................ 23
Bainter Construction ............................ 16
Barn Threads Embroidery ................... 53
Bazooka  Farmstar Inc ......................... 15
Berndt Farm Equipment ......................... 6
Bio Remedies LLC ................................ 28
Boespflug Trailers & Feeds Inc ........... 36
Brooklyn Alpacas ................................. 49
Butterfly Supply .................................... 53
C & R Supply ......................................... 21
Cavataio’s Tractor &
Equipment Sales ..................................... 6
Colfax Tractor Parts Inc ....................... 52
Common Sense Mfg. ............................ 19
Continental Dorset Club ...................... 43
Continental Wholesale Co ................... 16
Country Road Alpacas ......................... 53
Dairy Master .......................................... 30
Dakota Alpacas ..................................... 45
Dakota Steel Inc .................................... 11
Deep Rock Mfg ........................................ 8
Diamond D Dorpers .............................. 39
Doran Mfg. ............................................. 17
Double B Mfg ........................................ 10
Easy Way Mfg. ...................................... 31
Egbers Flighting & Supply .................. 14
Elkhorn Alpacas ................................... 45
Englert Enterprise ................................ 51
Farragut Tractor & Tractor Repair ......... 6
Featherlite ........................................ 36-37
Federated Coops, Inc ........................... 36
Fort Dodge Trailer World, Inc ................ 3
Frank Walters Enterprises ................... 50
Fraser Auction Service Ltd. ................. 52
Fries Lawn & Leisure, Inc .................... 36
Girard Tarps, Inc ................................... 50
Golden Lyk ............................................ 33
Grain Handler USA ................................. 9
Green Haven Seed ................................ 50
Hardy Manufacturing ............................ 12

Herrs Machine ....................................... 52
Hiben Hollow Alpacas .......................... 48
Hinshaw Trailer Sales ............................. 3
Holmes Livestock Co Inc ..................... 53
Houston Ford, Inc ................................... 3
I & G Distributors USA .......................... 29
I.A.E.A. ................................................... 42
IMCO ...................................................... 52
Jim Wilhite-Bale Wagon ....................... 50
John R Gregory Sawmill ...................... 35
John’s Tractor Shop ............................... 6
Katahdin Hair Sheep Intl. ..................... 54
Kiefer Built ............................................... 3
Lind - Gubbels, Inc. .............................. 51
Livestock Products, Inc. ...................... 28
Load Line Mfg ....................................... 51
Lone Star Enterprises Inc. ................... 33
Malibu Water Resources ...................... 52
Maljohn Company ................................. 19
Marflex of Brooks ................................. 12
Martinez Farms ..................................... 14
Mellor Trailers ....................................... 36
Mike’s Equipment ................................. 53
Missouri Land Brokers ........................... 5
Montana Tractors .................................... 6
Morris Grain Co. .................................... 50
Mt. Ayr Vet Clinic & Vet Products ........ 30
Mystic Springs Ranch .......................... 44
National Livestock 
Producers Association ......................... 38
North American Deer
Farmers Association .............................. 5
NWAS ..................................................... 56
Ohio Percherons Breeders
Association ........................................... 36
OK Ranch Inc ........................................ 54
Otter’s, Inc. ............................................ 20
Paco Feed Yard LTD ............................. 52
Perry Equipment Inc ............................. 51
Power Cleaner Corp. ............................ 26
Precision Metal Fabrication LTD ......... 25
Quantum Electronics ............................ 17
Quarter Ridge Trailer Sales .................... 3
Rancher’s Welding ................................. 8
Repair Manual.com ............................... 22
Replacement Flighting Supply ............ 51

Rim-Guard ............................................. 26
RMS Roller-Grinders Inc. ..................... 32
Rockin L Ranch ..................................... 39
S & S Wood Products ........................... 50
Scale-Tec ............................................... 32
Scott Aerator Co ................................... 50
Serenity Acres Farm ............................. 54
Show Me Trailers (Sooner) ................... 36
Sky Tractor Supply Co LLC ................. 21
Smokey Valley Alpacas ........................ 49
Solid Steel Industries ........................... 24
South Dakota State University ............ 10
Stevens Llama Tique 
& Suri Alpacas ....................................... 47
Steve’s Welding & Repair ....................... 2
STI’s Safety Breakaway Stirrups ......... 35
Strat-O-Span Buildings Inc .................. 51
SunSource ............................................... 5
Sundancer Paso Finos ......................... 35
Sundby’s Featherlite
Trailer Sales  .......................................... 36
Sunshine S Trailer  ............................... 36
Tire Town Inc ......................................... 50
Trask Family Seeds .............................. 18
Tube-Line Manufacturing Inc ................. 2
Turner Miniature Horse
and Miniature Donkey Farm ................. 53
United Country Real Estate ................. 51
URAM Fertilizer Synergy ........................ 9
USA Tire Management
Systems, Inc. ........................................... 2
Varmitgetter ............................................. 7
Vermeline Ag Equipment ...................... 20
Watson’s Eagle Creek Farm ................. 35
Watson Tractor Implement Co ............. 52
Wedge - Loc tm ....................................... 53
Wellerts AC Parts .................................. 53
Whispering Hills Ranch ........................ 54
Widdes Trailers ....................................... 3
Wind Turbine Industries Corp ............. 23
Winkler Canvas Ltd .............................. 13
Wolf Ridge Ranch
Pygmy Goats ......................................... 54
Woller Equipment Inc ............................. 6
World Wide Tractor Parts ..................... 52
Yoder & Frey Inc ................................... 13
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